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10 WAIT ACTION 
FROM MISSOURI 


Managers Disposed to See What State 
Authorities Do in Enforcing New 
Law. 


ATTORNEY GENERAL ON WARPATH 
Many Companies Now Accepting Only 
Such Risks as They Can Handle 

Alone. | 


\lthough the present situation in 
Missouri is regurded as adequate to call 





for most drastic action on the part of | 
the fire insurance companies and whole- | 
sale withdrawals from the State have | 
been under consideration, the companies 
disposed to wait further develop- 
The new requirements imposed 
will 


aré 
ments. 
by the amendment to the old law 
not become effective for three months} 
and the managers are disposed to wait} 
some move on the part of the State be- 
fore definitely ideciding on any step. 

Barker in a state- 
ment says that all his department de- 
mands is that the fire insurance com- 
panies return to the conditions which | 
existed before the enactment of the re-| 
pealed State rate-making law in 1911. 

The attitude of Attorney General 
John T. Barker toward the fire insur. 
ance companies, in execution of the 
anti-trust law enacted when the Oliver 
rating law was repealed, is causing 
grave apprehension among fire insur- 
ance companies and their agents in 
Missouri. The agents declare the Mis- 
souri business, saddled with a loss ratio 
of about 70 per cent. for several years, 
is not of a character to invite insur- 
ance companies to court prosecution to 
‘cbtain it. Recent public utterances of 
Attorney General Barker have led in- 
surance men to believe he will search 
hard to find an opportunity to prose- 
cute them. They declare the terms of 
the new anti-trust law are so sweeping 
that the mos: innocent transaction 
might be construed to violate the law. 
They declare that if two or more com- 
panies divide a large risk among them, 
as is done invariably with such risks, 
and write it all at the same rate, they 
can be prosecuted’ under the new stat- 
ute, on the charge of confederating to 
fix a rate. The Attorney General’s re- 
cent utterances have led them to be- 
lieve there will be no laxity in the con- 
struction he places on the law. 

One company, it is stated, has in- 
structed its Missouri agent to write no 
risk which it can not handle alone. The 
new anti-trust section relating to fire 
insurance reads as follows: 

“Section 10313A. In any proceeding 
against or prosecution of any insur- 
ance company under the provisions of 


(Continued on page 16.) 
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INSURANCE COMPANY 


NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Inland, 
Sprinkler Leakage, and Registered 
Mail Insurance 


Bas Avoids controversies and disagreements if practicable; if nor, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 
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Since 1866, when the North British & Mercantile entered the United | 


States, 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who have had 
experience in handling territory and 
producing business. Salary positions to 
the right men. Territory—IIlinois, 
Ohio and Indiana. Full Information 
in first letter. Address, Organizer, 


Care THe EAsTERN UNDERWRITER, 
105 William Street, New York City 
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‘general meeting to be held by 


$3.00 a Year; l5c. per Copy 


FRATERNALS MAY 
RAISE THEIR RATES 


New Authority Disclosed on Much 
Discussed Question May Have 
Important Bearing 


ACCORDING TO AN OLD DECISION. 


More Than One Hundred Years Ago, 
Supreme Court so Held, Says 
Carlos S. Hardy. 


The Fraternal Monitor i 


number publishes a com 


from Carlos S. Hardy, an a 


has specialized on legal 


taining to fraternal 


which he predicts that 

the Supreme Court of the 
in the case of Green vs 
will 
right 


sustain the associatior 


increase rates 


the « 


to 


without 


nsent 
member; his idea being 
“majority corporat 
have the » bind its 
In support of this contention he 
a decision of the Unitec 
Supreme Court over a hunéred 
which the right of a 
operative association incr 
rates was unheld, reproduce 
ter of Attorney Hardy herewith 
In the February issue of The M 
referring to the appeal of the cas¢ 
Royal Arcanu 

Court of the United States 

‘This will be the t 
history of fraternalism 
right of a fraternal society t 
its rates of 
viewed by the highest 
land.” While this statement 
cally true, it is nevertheless a fz 
the Supreme Court of the United States 
more than one hundred ago an- 
nounced the doctrine respecting the 
to change rates in mutual 
operative associations for which 
ternalists contend Indeed, the 
preme Court of the United States 
the first in America to 
exact question, so far as the 
informed. 

The case in question was 
a mutual fire company to 
assessment against a member 
the defenses set up was that the 
pany had changed and increased 
assessments after the member's 
tract was made, and that the 
ber was not bound such 
Mr. Justice Johnson, speaking 
court, in delivering its opinior 
said: 

The liability of the members of this 
institution is of a two-fold nature it 
results both from an obligation to con- 
form to the laws of their own making 
as members of the body politic. and 
from a particular assumption or declar- 
ation which every individual) on 
becoming a member. The letter re- 
markably -comprehensive We will 
abide by, observe and adhere to the 


or a 
power t 


ago in 
to eas 
we 


let 


vs 
preme 


State: 


assessment will 


court 


years 


CO- 


Su- 
was 
this 


writer 


pass o! 
is 
) 


sult DY 


an 
of 


collect 
One 
com- 
the 
con- 
mem- 
by change 
for the 
n 1810, 


signs 


is 


| constitution, rules and regulations which 


may here 
majority 


established, or 
after be established, by a 
of the insured, present in person, or 
by representatives or by the majority 
of the property insured, represented 
either by the persons themselves or 
their proxy duly authorized, their 
deputy, as established by law, at any 


said as- 


are already 


or 





surance society, or which are or which 
may hereafter be, established by the 
president and directors of the society.” 

It would be difficult to find words of 
more extensive signification than those, 
or better calculated to aid, explain and 
enforce the general principle; that the 
majority of a corporate body must 
have the power to bind its individuals. 
* * * As to which is contended to be 
a material alteration in their charter, 
we consider it merely as a new arrange- 
ment or distribution of their funds, and 
whether just 
unreasonable, beneficial or otherwise, 
to all concerned was certainly a mere 
matter of speculation proper for the 
consideration of the society and which 
no individual is at liberty to complain 
of, as he is bound to consider it as 
his own individual act. Every member, 
in fact, stands in the peculiar situation 


of being party of both sides, insurer 
and insured Certainly the general 


submission which they have signed will 





cover their liability to submit to this 
alteration. Korn vs. Mutual Assurance 
Society, 10 U., S. 192 (6 Cranch 192). 
Hardy’s Fraternal Society Law, pp. 
605-6 

In a much more recent case than the 
las one noted, Mr. Justice Day, 
speaking for the Supreme Court on 
April 4, 1904, upon the power ot a 
society to change its plans of doing 
business from assessment to reserve 
life plan and ito increase the rates of 
contribution from the member said: 

“Where the right of amendment is 


statute or articles of 
because the right to 


reserved in the 
association, it is 


make changes wiiich the business ma} 
require is recognized, and the exercise 
of th privilege may be vested in the 
controlling body of the corporation, in 
uch cases Where there is exercise ot 
the power in good faith which does not 


change the essential character of the 
but authorizes its extension 
upon a modified plan, both reason and 


business 


authority support the corporation in 
the exercise of the right. * * * It was 
recognized that amendments might be 
necessa There was no vested right 
to ) iation of a plan of insurance 
which experience might demonstrate 
W"( result disastrously to the com- 
an i members.’ Wright vs. 
Mir s Life Insurance Co., 193 y. 3s 
657 ardy Fraternal Society Law, 

656-7 

It i tt likely, in view of the quoted 
utterance ( this high Court, that it 
will now reverse itself and > sincerely 
hope that the Court will in the Green 
Case agai de are he law as it did 

a hundred years ag 


Muma Goes with Aetna Life. 
who recently resign- 
the 


Irving J. M a 


ed a mi ig-r at Chicago for 

Traveler has been appointed general 
agent r Southern California for the 
\ I ding both life and ac- 
cident departments Mr. Muma was 
manag r Travelers in Southern 
Ca vious to going to Chicayro 


or unjust, reasonable or 


THE EASTERN UNDERWRITER 


CALLS THEM ON THE CARPET: 





SAYS STOCKHOLDERS HINDERED. 








| 
| 
President O’Brien of Detroit Life, | 
Talks Plain to Them in Open 
Letter. 


In an open letter to the stockholders | 
cf the Company appearing in “The Bul-| 
letin” published by the Detroit Life, | 
resident M. E. O’Brien uses some plain ! 
language saying that they were not} 
enly of little assistance to the agents} 
of the Company in getting business, but | 
that there was some active opposition | 
to the development of the Company. He} 
says in part: | 

“There are over 700 individuals who} 
own the stock ot the Detroit Life Insur- | 
ance Company. These stockholders | 
vould be of cnormous benefit to the} 
Company if their active support in the] 
interest of the Company could be en- 
listed, but experience has taught us! 
that while a gveat many of the stock-| 
lolders have bcen of great help to the 
cfficers and to the agents (and this is 
appreciated), it is also true that.a great 
many stockholders have been a positive 


triment anc have done everything 
}ossible, in thcir various communities, 
t» hamper the agents and the efforts 


f the Company. 

“I desire to bring it forcibly to the 
minds of the siockholders that the De- 
troit Life has written a large volume 
(f business during the past year and a 


lalf; in fact, over five millions of in- 
urance. That there are less than 20 
per cent. of the stockholders who are 


insured in the Company; that one-half 
stockholders have never done the 
least thing to help the Company in any 
way, as far as we know, and that the 
record we have made has been made 
with the help ef a few stockholders, the 
indifference of many, and in spite of 
l oppcsition of some 


the 


the active 





Colonial Life, of New Jersey, Will 
Celebrate Event—Thirty-Three 
Per Cent. Ahead of Record. 

The 
oe 


policy 


Colonial Life, of 
will within about 
No 1,000,000 


Jersey 
week. 
This marks a 
period in the growth of the 
and the event will be cele 
the company and the agents 
has been made _ that 
bid for the privilege of 
millionth policy and 
enthusiasm is expected on 


City. 


Issue 


notable 

company 
brated Dy 
The proposition 
the field 
writing 


great 


force 
the some 
; that 
occasion 

The Colonial has been 
siderably increased 


writing a con- 
volume of business 


} 
the 


since first of the year, which has 
heen very gratifying to the officers. 
The increase for the first quarter of 


this year is thrity-three per cent. better 
than any previous first quarter in the } 
history of the company. 
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Great Southern Life Insurance Co., Houston, Texas 










J. S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 





Cc ed Busi Nov. 1, 1909 
Insurance 

in Force 

q Gross Assets (Paid-for) 
Dec. 31,1909 $655,004.93 $992,000 
Dec. 31,1910 1,057,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 


For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








THE 
MICHIGAN 
STATE LIFE 


DETROIT 


HARTFORD 
LIFE 


HARTFORD, CONN. 


PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 


What Do You Want? 
Where Can You Work? 


SEE IF WE CAN SATISFY 
YOU 
Non-Participating 
and Participating 


NEWEST FORMS 


Insurance in force 
over 


$9,000,000.00 


Offers unexcelled Policies and 


splendid commission contracts 


direet with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 




















Unexcelled Service To Policyholders 





guaranteed values, and 





Surplus and Dividend Funds ‘ 


For Fifty-three Years Characterizes 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


1912—ANOTHER YEAR OF PROGRESS AND PROSPERITY 
Assets (January 1, 1913) 5 ‘ 


$48,205,861.37 Liabilities : ; . ; ; $41,705,528.43 
6,500,332.94 New Insurance paid for ; ‘ 18,048,969.00 
Insurance in Force (Paid for basis) i ‘ $138,615,233.00 , 


the premiums are low. 


The Company’s METHODS are CLEAN and PROGRESSIVE, its policy forms contain the most liberal provisions and 


PRODUCERS can obtain ATTRACTIVE AGENCY CONTRACTS for exclusive territory with the COMPANY DIRECT, 
by addressing HOME OFFICE, 50 Union Square, NEW YORK. 
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TO PROTECT YOUNG EMPLOYES 


IN BIG BENEFIT PLAN. 





MOTIVE 





American Telephone & Telegraph De- 
scribes in Annual Report Scope 
of Pension System. 





The fundamental idea on which the 
great benefit system of the American 
Telephone & Telegraph Co. is based, 
according to the annual report of the 
Company, on protecting the future of 
the young employes rather than on es- 
tablishing a pension fund for old em- 
ployes, as is usually the case. The cor- 
poration sets aside an enormous fund 
to do what every young person should 
do, namely, take life insurance early, 
when the cost is low, for the protection 
against future contingencies. In (lis- 
cussing the plan the Company says in 
its annual report: 

A plan for employes’ pensions, dis 
ability benefits and insurance adopted 
by this Company, its associated com- 
panies, the the Western Electric Com. 
pany and the Western Union Telegrapb 
Company, was put into operation on 
January 1, 1913. The Company has 
made an initial appropriation of $2,000, 
000 and undertaken to credit interest 
at 4 per cent. per year on the ex- 
pended ‘balance and to appropriate at 
the end of each year an amount suffi- 
cient to restore the fund to its original 
amount, provided that the appropria- 
tion in any year is not to exceed $500,- 
000. Each of the companies has simi- 
larly made an initial appropriation 
based upon its annual payroll and un- 
dertaken to restore it by annual appro- 
priations, and also to credit interest as 
in the case of this Company. 


Details of Plan. 

The aggregate initial appropriations 
for these funds by all the companies, 
including the Western Union Telegraph 
Company and the Western Electric 
Company, amounted to $10,845,000. 

The underlying motive in the plan 
was to secure the younger employes, 
who were intending to make their life- 
work in the service of the Bell System, 
against the ordinary contingencies dur- 
ing the period when it is impossible to 
provide against them by the exercise 
of the usual thrift and economy; and 
to give such employes freedom from 
anxiety, either for their own welfare 
or that of those dependent upon them. 

The new plan of benefits for disabil- 
ity due to accidents or sickness, of in- 
surance and of pensions, goes into 
effect with the new year. 

Nearly 200,000 men and women who 
are now giving their best years to the 
telephone and telegraph service of the 
country, will henceforth be assured of 
assistance in the exigencies of life, for 
which not all are able. to provide, and 
will also be assured of a provision for 
their declining years. 

It is but natural that every employa 
should desire to assume the normal 


responsibilities of life and to surround 
himself and those dependent upon him 
with the things that make life complete 
and enjoyable. Unforeseen happenings 
may make these responsibilities heayy 
burdens, and whatever may be put 
aside for the day of misfortune must 
in the beginning be small and accumu- 
lated slowly. A realization that obliga- 
tions must be met in times of mis- 
fortune, as well as in times of pros- 
perity, hag made the need of some 
thing beside merely an old age pensidn 
appear absolutely vital. 

Employers buy and employes sel] 
service, Perfect service is only to be 
found when fidelity and loyalty are re- 
ciprocal in employer and employe. It 
is this relationship that brings satis- 
faction and \success to both. 

The intent «nd purpose of the em- 
ployer in establishing a plan of bene- 
fits, is to give tangible expression to 
the reciprocity which means faithful 
and loyal service on the part of the 
employe, with protection from all the 
ordinary misfortunes to which he is 
liable; reciprocity which means mutual 
regard for one another’s interest and 
welfare. 

This is justice, and without justice 
and sympathetic interest, we cannot 
hope to do a thoroughly good piece of 
work. 

The American Telephone and Tele- 
graph Company, which centralizes the 
Associated Companies into one system, 
with one policy for universal service, 
has considered the interests of all work- 
ers and has made a comprehensive plan 
possible. 





THE PRUDENTIAL’S HOME RECORD 





Some Remarkable Statistics of its New 
Jersey Business—Has in Force 
There $250,000,000. 





The figures of The Prudential’s busi- 
ness in its home State of New Jersey 
constitute one of the most remarkable 
records in these times of big life in- 
surance achievements. In 1912 The 
Prudential led all companies of the 
country in respect to business in New 
Jersey, which it has done, in fact, for 
the past fifteen years. Its paid-for 
business, issued and revived for the 
year, exceeds $41,000,000, on over 
200,000 policies. The claims paid in 
the State amounted to over $2,600,000 
in 1912. 

The company has in force in the 
State over 1,380,000 paid for policies, 
which is equal to more than one-half of 
the entire population of the State. Its 
paid for insurance in force in New Jer- 
sey amounts to nearly $250,000,000. 

This remarkable achievement of The 
Prudential in its home State, taken to- 
gether with ics leadership there for 
the past fifteen years, is, perhaps, the 
greatest endorsement that any company 
has ever received. It amounts sub- 
stantially to one in every two persons 
in the State being a policyholder in the 
Company. 


REBATE AMENDMENT ENDORSED 


ITS PASSAGE THOUGHT CERTAIN. 








New York Association Plans Interest- 
ing Meeting—Arrangements Made 
for Convention. 





Life insurance men in New York 
city and also up through the State are 
expressing great satisfaction with the 
prospects of the passage of the amend- 
ment to the anti-rebate law of the 
State permitting an agent to share the 
commission on a policy of life insur- 
ance with another agent who has as- 
sisted in securing the business. The 
life underwriters’ associations at Utica, 
Syracuse and Puffalo have all endorsed 
the amendment to Section 91. 

The change in the law 
vocated by the New Ycrk association 
and the executive committee was all 
prepared to send a big delegation to 
Albany, but the bill passed third read- 
ing and it was thought unnecessary to 
have a hearing on the amendment as 
it seems to have the general support 
of life insurance men. 

The amendment as introduced read: 

“This section shall not prevent a li- 
censed agent of a life insurance corpor- 
ation doing business in this State from 
sharing or dividing a commission or 
other compensation earned or received 
by him with w licensed agent of any 
other life insurance corporation doing 
business in this State who shall have 
aided him in respect to the insurance 
for the negotiation of which such com- 
mission or other compensation shall 
have been earned or paid; provided 
the name of the licensed agent who 
shall receive any part of said commis- 
sion shall be written in ink on the ap- 
plication in a and place to be 
provided thereon.” 

The next meeting of the New York 
association will be held April 22. It 
has been arranged to make it a special 
agents meeting at which three mem- 
bers will make ten m.nute addresses 
The general subject wil) deal with the 
problems of writing business tn New 
York city and the talks it is expected 
will be very helpful and profitable. 

Further progress is reported in con- 
nection with the plans of the New 
York-Atlantic City Convention Club and 
a record attendance is expected of 
New York and Philadelphia men. The 
executive cominittee of the National 
Association has selected the Hotel 
Marlborough-Bienheim as headquarters 
The sessions of the convention will be 
held on the steel pier. 

Two subjects were 
five-minute discussions. 
“The Local Association.” this to be 
subdivided into four heads: “Reasons 
For It,” “Individual Responsibility of 


was ad- 


space 


for the 
The first is 


adopted 





Membership,” ‘Most Effective Forms 
of Program,” and “Non-Resident Mem- 
bership.” The second topic is “Life 
Income Contracts.” There will be a 
thirty minute address on “Efficiency 
in Field Service,” with special refer- 
ence to daily report system, followed 
by a discussion led by two speakers. 

The topic seiected for the prize es- 
say is “Constructive Rather Than Com- 
petitive Solicitation.” 





FIDELITY MUTUAL CHANGES. 





Company Makes Strong Appointments 
in Three States—Shows In- 
creasing Activity. 





Some important appointments have 
recently been made by the’ Fidelity 
Mutual Life of Philadelphia and an in- 
creasing activity among its staff is re- 
ported by the company’s special repre- 
sentatives in the field. The following 
appointments are the most recent: 

Arthur M. Gladstone, formerly 
special agent for Fidelity Mutual, for 
Vermont, has been promoted to state 
manager, with headquarters at Bur- 
lington, Vt. (Brownell-Hawley Build- 
ing.) He has been in the service of the 
company for the past 18 months, and 
the promotion is evidence that he has 
made good. 

Frank B. Mitchell, formerly special 
agent for Mutual Life at Springfield, 
Mass., has been appointed manager for 
Western Massachusetts, for Fidelity 
Mutual Life, with headquarters at 351 
Main street, Springfield, Mass. 

Thomas M. Green, formerly superin- 
tendent of agencies for Baltimore State 
Life, of Baltimore, Md., has been ap- 
pointed manager for Fidelity Mutual 
Life, for Maryland, with headquarters 
at Suite 22, Stock Exchange Building, 
Baltimore, Md. 





CUT AGENTS’ COMPENSATION. 





Com. McMaster of South Carolina, 
Urges at Chicago Meeting—Com- 
mittee to Investigate. 


so 





Chicago, April 10. (Special)—At the 
meeting of insurance officials here, Com- 
missioner McMaster of South Carolina 
raised the question of the compensation 


of -life insurance agents contending 
commissions were too high. He cited 
the first year’s cost of the business as 


showing this. He asked that a special 
committee be appointed on the subject, 
which consists of himself as chairman, 
Messrs. Emmet and Darst. Other com- 
missioners argued that the New York 
Laws were adequate to meet all 
considerations on the limitation of ex- 
pense. 





The policyholders of the New York 
Life elected directors yesterday to 
serve for two years. The present board 


was unanimously _ re-elected. 





Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
H. M. WOOLLEN, President 
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maining instalments certain of the de N 
ceased beneficiary are to be paid to the 
surviving beneficiary). \ 

“Fifth. The balance of the policy M 
(being $50,000 less any indebtedness) 


\\ 








THE FIBLD AND THE AGEN? 


LINCOLN K. PASSMORE’S ADDRESS. 





State Mutual Life Assurance Co. 
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santa to be paid to the corporation. F 
— a Po Beery ed — WORCESTER, MASSACHUSETTS “When one gives consideration to A 
e Gealiane und Gepertedtibes. INCORPORATED 1844 the growing disposition of governments : 
BURTON H. WRIGHT, President to adopt —— _—— that tend 
i < Pass > vice-pre 0, : to discourage thrift, such as old age 
ae pen arg ly a mae « PROGRESSIVELY SUCCESSFUL... pensions and kindred legislation, th: th 
or ‘eabrened an interesting and in- January 1, 1913 best thought is needed to counteract ; ve 
structive address before the students Assets : : - - $40,824,834.55 a gaint tess ae ll ae ; . 
routo Reserve Universit at Liabilities : - : - 37,768,198.59 pre pporting i 
. a vw a ‘ anno te people to provide for themselves and f st 
Cleveland, on “The Field and the Surplus Mass. Standard : . $3,056,635.96 families against the possibility of * li 
Agent.” Touching on the broad field Insurance Issued, 1912. - : -  $22,831,849.00 future want. What field affords the 5 pe 
of life insurance Mr. Passmore said in Insurance In Force - ; . $160,951,604 00 variety or offers the inducement which ' po 
part: / ” a Ra ; ” can be found in life insurance? y in 
“The field of life insurance has been = The year 19}2 was the most successful in the history of the State Mutua “In a more restricted sense the : “ 
extended very much beyond that great Chat means successful agents. field of life insurance may be con. F 
work of proviling for one’s dependents Only the highest grade men considered. sidered to be made up of persons carry- 5 Hi 
at death only. To a provision covering , . ing insurance and those who ought yet th 
a number of years, called ‘term insur- EDGAR C. FOWLER, Superintendent of Agencies to be persuaded to take policies. Some =p 
ance,’ may be added an endowment, so idea of the magnitude of this field ~ 
that if death does not happen during we d a groper from mage fact that ; i 
the term the amount of the insurance : : _ = - a _ oe _ he be = — y ane aieee vs 
is paid to the insured himself at ma- ably by the companies themselves, its present-day need and prospective ‘He tite insurance business was estab 


turity. This method of providing for 
protection to dependents during the 
period of insurance need, and at the 
same time in the same contract for 
one’s old age, has been very largely 
adopted in this country and is vastly 
superior to savings bank accumulations, 
because it combines the benefits of in- 
surance protection with savings and is 
nearly if not quite as profitable if the 
assured survives the maturity of the 
policy. There is an element of compul- 
sion in endowment insurance which is 
absent in savings institutions that has 
operated beneficially. The average man 
strives to meet his engagements, and 
this moral force is helpful. 
In Advance of Legislation. 

“Then protective 
limited payments, ten, fifteen, 
or more years. the insurance payable 
at death. The presentation of these 
did much to bring the earning 
people to a realizing sense of their re- 
sponsibility to their dependents, with 
the probability of being from pre- 
mium payments in their advanced years 
or after retirement from active busi- 
ness These forms became standard, 
continuing vety popular, and embrace 
a large part of the present-day writings 
of many companies. Coincidentally a 
cheaper form of insurance was demand- 
ed by the public, which would give 
limited term protection without any ac- 
cumulating value, but it has not been 
offered very largely excepting for tem- 
porary purposcs 

“It was thovght 


plans with 


twenty 


came 


forms 


free 


that with all these 


which is another way of demonstrating 
that policyholders have learned how to 
better serve While many 
of these concessions, above stated, 
have now been incorporated into the 
laws of the various States, such laws, 
o far as they did not embody imprac 
ticable ideas, have steadily followed the 
practice of the progressive com- 
panies. It is safe to say that no real 
advance toward liberality has ever been 
initiated through legislation. 


themselves. 
as 


most 


“These features of the policy con- 
tracts show the widening field of life 
insurance, and while all the practical 


ideas, so far discovered, may have been 
incorporated into active use, yet it is 
to be expected that the many minds 
deeply interested and busy in the vaster 
possibilities of usefulness of life un- 
derwriting may early evolve some fur- 
ther sound practices that may give 
greater opportunity to the work than 
has yet been discovered. The growing 
desire to provide family protection and 


the well-recognized beneficence of do- 
ing so will bring into play the genius 
of the present day mind to accomplish 


what has heretofore been overlooked or 
regarded as impractical. The scientific 
rrinciples that constitute the basis of 
life long remained inactive, 
so far as their apnlication to business 
vas concerned Indeed, almost every 
other line had developed modern char- 


teristics hefore 


insurance 


the practical signific- 


ance of the principles of average as 
applied to life insurance were realized 
The results of their application are. in 


usefulness? 
Complex Fiduciary Relationships. 
“It is quite probable that many col- 
lege men are disposed to think that 
mathematical problems are mainly as- 
sociated with mechanics; but permit 


me to present a concrete proposition 
submitted to our company within a 
few days which involves complicated 


calculations arising from complex and 
fiduciary relationships that is now ap- 
proaching solution: 

“A president of a close corporation, 
age. 40, whose wife is age 30 and sister 
age 22, desires to provide: 

“First. An income of $100 per month 
to his wife for life, with ten years cer- 
tain. 

“Second. An income of $50 per month 
to his sister for life, with ten years 
certain. 

“Third. A lump sum to his wife. 

“Fourth. A lump sum to his sister. 

“Fifth. A monthly income of $50 to 
himself, beginning at age 60. 

“Sixth. A lump sum to maintain his 
corporation. 

“Issue a $100,000 regular life policy 
with trust agreement as follows: 

“In the event of death of insured, 
Company is to reserve: 

“First. A sufficient amount 
wife $100 a month for life, 
vears guaranteed, 

“Second. A sufficient amount to pay 
sister $50 a month for life, with ten 
years guaranteed. 

“Third. Two-thirds of the difference 
between the sum of these two amounts 
and $50,000 to be paid in one sum to 
wife. 


to pay 
with ten 


lished in this country, yet in the inter- 
vening short time it has developed to 
such enormous proportions that on 
December 31, 1911 (the latest full sta 
tistics at hand), the admitted assets of 
238 companies doing business in the 
United States and Canada were $4,268. 
307,726, and the amount of insurance: 
in force was $18,584,588,216. The pay- 
ments made by these companies to 
policyholders in claims, dividends, sur- 
render values and other benefits in 
that year aggregated $592,640,000, and 
the increase in insurance was nearly 
$3,000,000,000, with an even larger in- 
crease in 1912, Notwithstanding these 
almost incomprehensive figures, when 
they are taken in comparison with the 
value of human life exposure, we find 
that life insurance work has scarcely 
begun. It is conservatively estimated 
that in this country and Canada there 
are perhaps 10,000,000 persons insured 
under the great variety of policies is- 
sued by the many companies doing 
business therein. It is probable that 
in this country there are several times 
this number of persons of the ages of 
eighteen and upward who are not car 
rying ordinary life insurance. At least 
half of these constitute hopeful mate- 
rial for life insurance solicitors to work 
upon, and in addition a large propor 
tion o those at present insured, either 
now or in the near future, will need to 
increase the amounts they are carry- 
ing in order to properly care for their 
varied interests. These features hav 
been touched upon that you may be 
made acquainted with the magnificenc: 
of the life insurance structure, the 
vastness of the present work, the limit 
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WAKES STARF RELIBF CORPS 


METROPOLITAN’S FLOOD PLANS. 








F. F. Taylor, Fifth Vice-President on 
the Scene—Company Waives All 
Technicalities. 





F. F. Taylor, fifth vice-president of 
the Metropolitan Life Insurance Com- 
pany, who went with John H. Immel 
and Harry J. Miller, superintendents of 
agencies, and Chief Clerk Wyatt and 
stenographers to investigate and estab- 
lish relief headquarters in the flooded 
portions of Onio and Indiana, have re- 
ported that they have had good success 
in communicating with those districts 
which were the chief sufferers. From 
his headquariers in the Chittenden 
Hotel, Columbus, Mr. Taylor reports 
that he has formulated a scheme of re- 
lief which he estimates will cost about 
$25,000. In cities, such as Dayton, 
Hamilton and Columbus, the houses of 
hundreds of holders of Industrial pol- 
were flcoded. It will be some 
time yet before the total number of 
death claims will be known, but the 
number up to the present time is prob- 
ably somewhat less than 100. The 


icies 





| 





usual technica:ities are waived in these 
cases and payment of claims is made 
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WATCH US GROW. --“ There’s a Reason.” 


Northern Assurance Zo. of Michigan 


CLARENCE L. AYRES, President and General Manager 
Growth 5 Years 2 Months Ending December 31, 1912 





1911 216,065.89 











; “ = — — “awe — — 
| New Assurances Paid- Paid-for Assurance 





Year Gross Income Gross Assets Reserve | Sa diieelinne tien eet in F 
a. nn ee ee ee 
1909 | 142,852.98 | 256,481.26 115,236.25 1,534,333.00 3,906,648.00 
1910 | 170,028.48 324,800.37 180,493.60 | 2,056,900.00 5,264,687.51 


| 420,443.12 271,811.34 2,868,618.27 7,056,630.84 
1912, 280,733.07 | 539,769.02 393,531.24 3,223,385.67 9,093,460.31 


CASH CAPITAL PAID IN, $100,000.00 


The investments of this Company are confined to Municipal Bonds, and First 
Mortgages on Improved income bearing Real Estate worth 
at least double the amount loaned. 





on sight. In some cities practically the and was unabie to reach his office for 


entire staff of agents has been turned 
into a relief corps. 

From Columous, Mr. Taylor sent cash 
to superintendents at Dayton and Chill- 
icothe to meet emergencies and all su- 
perintendents in the flooded districts 
given detailed. general instructions, 
and asked to report to Mr. Taylor. In 
Dayton, Chillicothe and Hamilton busi- 
ness was for a time at a standstill and 
has not yet been resumed under any- 


where near nermal conditions. These 
three cities were apparently the worst 
sufferers. For a time Chillicothe could 


not be reached except by automobile. 
Cash was wired to Superintendent Rush 
there to enable him to meet whatever 
needs were pressing. Superintendent 
of Agencies Immel was supplied with 
funds for Dayton and he established 
himself at Springfield making daily 
trips to the flooded city. He also suc- 
ceeded in reaching Middletown about 
20 miles distant, which had been badly 
flooded. Superintendent Brand of Lima 
was sent to Fostoria, Tiffin, Marion, 
Findlay and Delaware which had suf- 
fered greatly. Superintendent Hackat- 
horn of Indianapolis reported that about 
5,000 families all told were under 
water. 

Whole debits in some cities were un- 
der water, and there was difficulty in 
reorganizing the business in such places 
as Dayton because the sufferers were 
heing taken out of the city as fast as 
possible to near-by towns. As nearly 
as can be told now there were fifteen 
death claims from Columbus where a 
considerable portion of the debit was 
under water. In some of the smaller 
places where the floods were light, 
there was real need because the gen- 
eral relief did not reach them. Among 
them were Defiance and Akron. 

Superintendent John B. Henley of 
Dayton sent a report which reached the 
home office April 5th, in which he said 
that in the resident section, especially 
among the poorer classes, probably 1,- 
500 to 2,000 houses were destroyed or 
rendered uninhabitable, and it was esti- 
mated that at least 5,000 people had 
been compelled to abandon their homes. 

In Fort Wayne, Indiana, Superintend- 
ent Conway reported that not less than 
3,000 families were compelled to aban- 
don their homes and seek shelter. Sev- 
eral debits were almost entirely sub- 
merged, while three of the Company’s 
agents were marooned in their houses 
for several days. Large portions of 
the debit in Vincennes, Indiana, were 
under water for a time. Superintend- 
ent Rush of Chillicothe was out of town 


some days on account of the high water. 
The Company’s office there was flooded 
for a time, altnough the records were 
all preserved es far as has been report- 
ed. This is true of other offices which 
suffered more or less from floods. 

From the Company’s standpoint Mr. 
Taylor has the situation well in hand 
and with the assistance of the agency 
forces and the nurses is doing all that 
his judgment aictates to living policy- 
holders who are sufferers. In some 
cases in the flooded cities policyhold- 
ers lost all their belongings. 





MAKES CHANGES IN STAFF. 
Manager Edwards Seeks Greater Effi- 
ciency in Equitable Agency 
Through New Appointments. 





A number of changes have been made 
in the Equitable staff under Manager 
Jerome Edwards. Edwin W. Jones, 
who for four years has been agency 
secretary, assumed the duties of field 
supervisor and devoting his ertire time 
to work in the field, with the members 
of the agency. 

Carl C. Loh of Tarrytown, will act 
as field supervisor in Westchester 
County. He has had long experience 
and a thorough knowledge of life in- 
surance. 


Jay Dwiggins has taken up the work} 


as field supervisor in Western Long 
Island. In carrying on such duties he 
will be available for joint work with 


} 


local agents; and will also appoint new | 


agents throughout that territory. 

James F. Kane, Jr., for twenty years 
a valued attache of the Society's 
agency department, and latterly an 
assistant to one of the agency officials, 
has been appointed as agency secre- 
tary, and will bring to the detail of 
the 165 Broadway office a thorough 
kowledge of agency affairs and con- 
scientious attention to the detail. 

In announcing the changes 
Mr. Edwards said: 

“It will be the constant aim of this 
agency and of each one connected with 
its office staff to secure attention to 
the individual business of each agent, 
to attend to all the details, thereby re- 
lieving the agent from office work or 
worry, or any other consideration ex- 
cept that of ‘plugging’ for applications 
and delivering policies. 

“It is my belief that with nine agents 
out of ten, their production and their 
income can be increased 25 per cent. 
to 50 per cent. by relieving them of 
such details, and all incidental matters 
relative to the business, thus permitting 
them to give strict attention to their 
business of securing applications.” 


Mr. 
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Security Mutual Life Insurance Co. 
BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our preposition. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








The Southern States 
Life Insurance 
Company 


ATLANTA, GEORGIA 
Desirable Territory for Men of Character and Ability. 


WILMER L. MOORE, - - 
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President 











Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


MEN WHO CAN 





FB TE een DISTRICT MANAGERS WANTED 
are offered remunerative posi- Territory in Pennsylvania, Ohio, Mis- 
tions as field representatives in souri and lowa 
desirable territory. Good places 
are always open to the right men 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


those who can produce applica- | 
cations and collect) premiums. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Frep E. Ricnarps, President 
Address ALBERT FE, AWDE, Supt, 


396 Congress Street, Portland, Maine 


Jas. T. Priestly, M. D. 
Medical Director 


Carleton B. Pray 


| Treasurer 
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' BANKERS LIFE COMPANY | 


DES MOINES, IOWA 


ERNEST E. CLARK, President 
Exceptional record during thirty-one years for 
Low Rate of Mortality Economy of Management Prompt Payment of Claims 
Gross Assets over - - - . $18,200,000 
SIGMUND W. MEYERFELD, General Agent 


| Phone, Cortland 1399 149 Broadway, Singer Bidg., New York 
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ORGANIZED 1879 
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WHEN A MAN SAYS “NOV” 


IS ONLY JUST OPENED. 





HIS CASE 





Citing Some Actual Experience Be- 
tween a Novice and An Experi- 
enced Life Underwriter. 





There is nething that “breaks” a 
novice so quickly in his early experi- 
ence as to be confronted with a succes 
sion of refusals in the form of the defi- 
Provided, of course, that he makes the 
nite and apparently conclusive “No!” 
usual mistake of accepting that refusal 
at its face value and dropping his pros- 
pects. Some ectual experience demon- 
strating the difference in method em- 
ployed in such cases by the novice and 
the experienced life insurance man is 
shown in an incident involving one of 
the chief officers of the New York Life. 

One of the first things a life insur- 
ance man has to learn is to come up 
smiling in face of a tiny word of two 
letters, that means much or little, ac- 
cording to how you look at it. One of 
the chief executives of the New York 
Life had an experience as he was start- 
ing out many years that will in- 
terest those on this staff who have heard 
the fateful word from the lips of pros- 
pects and have been inclined to take 
it as gospel truth. 

Starts Out as a Canvasser. 

For the purposes of identification we 
will call the official in question Mr. 
Bates. At the time of which we write 
he was working as a youngster in the 
office of his father, then a general agent 
for the Company, copying letters, run- 
ning errands, and doing other similar 
work. Being ambitious and desiring to 
get. ahead faster than clerical work 
seemed to promise, young Bates determ- 
ined to try his hand at soliciting after 


ago 


hours, on holidays and at night, being 
careful however not to relinquish his 
salaried position, lest he might not 


make good in the field. 
He Gets Some Cards Printed. 

The first thing the young man did 
was to have printed one hundred busi- 
cards bearing his name and an- 
nouncing that he represented the New 
York Life Insurance Company. The 
ecards, he figured would give him 
standing, and naturally he liked to see 
his name in print 

Well acquainted in the 
ceived that. the best would be to 
start on a door-to-door. canvass. This 
he did, visiting stores and offices on the 
main streets as long as his cards lasted. 
He sought the proprietors, with most 
of whom he was acquainted, met them 
with a cheery greeting, and, handing 
out his card, asked each if he wanted 
any life insurance. To a man, they all 


ness 


town, he con- 


way 


aid no They were quite courteous, 
however, explaining that while they 
didn’t feel the need just then for life 
insurance, they would be glad to bear 


young Bates in mind, and would lev 
him know when they were in the 
market, and take it of him. 
Same old exeuse. It went with Bates 
because he was young and new at the 
business. 


He Gets No Insurance. 
It didn’t take long to distribute the 
hundred cards. When the last was 
gone he sought his father and said to 


him, “I don’t think I’m fitted for the 
insurance business. I’ve called on a 
hundred people and not one wants any 
life insurance. They told me so. Not 
only have I sold no policies but I 
haven’t any prospects as the result of 
my work.” 

A Wise Man Gives Some Advice. 

The older man bade his son be 
seated. “My boy,” said he, “never take 
a man’s word that he doesn’t want any 
life insurance. They all say that. They 
think they mean it, but they don’t. It’s 
merely an excuse to put you off. And 


their promise to give you insurance) 


later, is of no more consequence or 
present value than a baby’s check on 
the Bank of England. No, you’ve got 
to keep after people with tact, in round- 
about ways, always remembering that 
a drop of water, if it falls often enough 
and long enough, will wear away the 
hardest stone.” 

The advice sank deep into the boy’s 
mind and he never forgot it. 

Then Came the Turning Point, 

A man, whom we'll call Jones, at 
that time one of the Company’s most 
successful general agents, now one of 
its leading field inspectors, came into 
the office of the elder Bates to fix up 
his accounts. As he finished, having 
time to spare, he turned to young Bates 
and asked if he had any prospects whom 
they could go out and write together, 
offering to divide the commissions on 
any business thus secured. 

“No,” replied the young man, “I 
haven’t any prospect. I called on some- 
thing like a hundred people last week 
and they all told me they didn’t want 
any life insurance. I as particular to 
ask them on that point; everyone said 
no.” 

“Very well,” rejoined Jones with a 
laugh, “we'll try it, anyhow. After the 
office closes to-night you come along 
with me and I’ll show you how to get 
a man even if he does say he doesn’t 
want any life insurance.” 


Shows Him How to Write Insurance. 
They went forth. The youth was 
skeptical. He didn’t see how anyone 


induced to change his mind 
so radically. He followed Jones into the 
store of the first man who had turned 
him down with a feeling of regret and 
trepidation that amounted almost to 
fear. 3ut the calm, persuasive tact- 
ful manner of Jones soon set him at 
ease, particularly as he noted its sooth- 
ing effect on the party of the third part. 
Under Jones’s skilful questioning the 
latter gave the facts concerning him- 
self, his family and his business. All 
the time Jones was putting the answers 
down on an application blank which 
he had drawn from his pocket, merely 
as a matter of record, he said. It was 
clear to Rates from the way Jones was 
putting the queries and the way the 
man was replying that the latter was 
rapidly convincing himself, almost 
against his will, that he really did need 


could be 


some insurance. When Jones finally 
got to the point where the signature 
was necessary, the argument. that 


clinched the case was the old familiar 
one about creating an _ estate in- 
stantly, an argument whose strength 
time has not cdimmed and which is as 
effective to-day and always will be as it 
was thirty years ago. 

Jones looked his man in the eye and 
said to him as he shoved the applica- 
tion across for his signature, “sign here 
Mr. Smith, anti when you go home to- 


night you can truthfully say to your 
wife that your estate is worth $5,000 
more than it was this morning, a re- 


sult that cannot be reached as quickly 


or as surely in any other way—You do 
it here by the stroke of a pen!” 

He signed. 

To make a !ong story short, under 








NORTHERN ASSURANCE’S GROWTH 


President Clarence L. Ayres Reports 
Splendid Increases in Company’s 
Business for Past Year. 

The Northern Assurance Company of 
Michigan, experienced most gratifying | 
increases in its business during the} 
past year, as shown in the report of; 
President Clarence L. Ayres, who is also 
general manager of the Company. The 
Northern Assurance started business | 
five years ago, in October, 1907, and 
its growth since then has been per- | 
sistent and a credit to the management. 
At the close of business in 1912, the 
Northern Assurance had total admitted 
assets amounting to $539,769, which | 
was an increase over the previous year | 
of $119,326. The new insurance paid 
for during the year amounted to nearly 
$3,225,000, making a total insurance in | 
force of $9,093,460, as against $7,056,630 | 
for the preceding year. 
The income of the Company has been 
materially increased, from $216,065 in| 
1911 to nearly $281,000 in the past year. | 
The reserves were greatly increased, | 
the sum of $121,720 being added to this | 
fund, giving it the substantial total of 
$393,531, a gain of about 45 per cent. | 
The results for the year reflect much | 
credit on the administration of Presi- | 
dent and General Manager Ayres and, 
especially in view of the fact that in| 
its first five years of growth, always 
the hardest for a company, it has| 
achieved its position without the use} 
of any of the funds paid in by stock- | 
holders and it has also been commend: | 


ably free from promotion or agency | 
company connections, being built up 
entirely from its own resources by 


economical yet progressive manage- 


ment. 


Jones,'s tutelage he and Bates revisited 
most of those hundred people who had 
said No, and the majority were in- 
duced to say Yes. The $5,000 man just 
spoken of was so pleased with his con- 
tract, a 20-Payiment Life Policy, that he 
called Bates on the telephone a few 
days later and voluntarily asked him 
to increase his insurance to $10,000! 











HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000.000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 











UNEXCELLED IN 
Favorable Mortality 


—AND— 

Economy of Management 
THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 


If unattached 





Liberal Contracts to Productive Agents 


us your name, i 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


and"interested, kindly give 
age, address, state experi- 


W. D. WYMAN, President 





ee 





If interested, take 
the matter up with 


STATE MUTUAL ur 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME | 


INSURANCE COMPANY j 


Head Office 
Rome, Georgia 





In Southern Ohio 


Headquarters 
COLUMBUS 





An Old Established Company Has 
Desirable Opening For Right Party. 
Territory, Southern Ohio, Head- 
quarters Columbus. 
Address “ BUCKEYE” 
Care The Eastern Underwriter 
105 William Street New York City 














all members. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
39% reserve 
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(ONG TERMS FOR PROMOTERS 


COUDREY & GARDNER SENTENCED 








Get Maximum Penalty on Charges of 
Fraud in Connection With Life 
Insurance Promotions. 





Former Congressman Harry M. 
Coudrey and Harry B. Gardner were 
sentenced to imprisonment of four and 
a half years in the Federal peniten- 
tiary at Leavenworth, and each was 
fined $1,500 in the Federal District 


Court. 

The sentence imposed was the maxi- 
mum allowed under the law, which 
permits a penalty of eighteen months 
imprisonment and $500 fine to be im- 
posed for each of three of the seven 
counts on which the men were con- 
victed. 

The two men were convicted of us- 
ing the mails to defraud in the pro- 
motion of what were known as the 
‘twin insurance companies,” the Con- 
tinental Life Assurance Co. and the 
International Fire Assurance Co. 

tefore Judge Dyer passed sentence 
he heard arguments on a motion for a 
new trial filed by attorneys for the con- 
victed men. He overruled the motion 
and fixed the appeal bonds of the prison- 
ers at $10,000 each an increase of $4,- 
000 each over the trial bonds. 

An appeal will be taken by attor- 
neys for the defense from the verdict 
of guilty returned Friday, and if bail 
is secured the two men will be allowed 
their liberty pending the decision of 
the higher court. 





LEADERS IN ED. A. WOODS AGENCY. 





In Pittsburgh Office of Equitable, G. 
Seidenstricker and W. B. Keller 
Stand First. 





The 10 leaders in amount of paid first 
year’s premiums on new insurance in 
the Edward A. Woods agency for the 
month of March are, according to rank: 
G. Seidenstricker, E. E. Johnson, W. E. 
Graham, W. J Powell, of Pittsburgh; 
C. J. Rockwell, Johnstown, Pa.; H. K. 
Beegle, Pittsburgh; W. B. Keller, Ruffs- 
dale, Pa.; J. Roy Cessna, Bedford, Pa.; 
J. S. MecCarger, Bellefonte, Pa., and 
Fred Sigrist, Pittsburgh. For the first 
three months of the year the 10 leaders 
are: S. W. Guthrie, Indiana, Pa; W. E. 
Graham, William C. Murray and Fred 
Sigrist, of Pittsburgh; J. S. McCargar, 
of Bellefonte, Pa.; N. S. Wooldridge, 
Miss Bertha Strauss, of Pittsburgh; J. 
R. Rote, of itarrisburg, Pa.; H. K. 
Jeegle and W. J. Powell, of Pittsburgh. 

W. B. Keller leads the agency for the 
month as well as for the first quarter of 
the year in number of lives insured, the 
10 leaders for ihe month being: W. B. 
Keller, Ruffsdale, J. Roy Cessna, Bed- 
ford, Pa.; P. W. Geiger, Franklin, Pa.; 
H. B. Ganoe, Chambersburg, Pa.; M. 
W. Hammon, West Farmington, O.; A. 
A. Bowers, New Philadelphia, O.; E. E. 
Johnson and W. E. Graham, Pittsburgh; 
B. C. Boyd, Scottdale, Pa.; Fred Sigrist, 
Pittsburgh. 





P.D. GOLD, JR., WITH NEW YORK CO. 





Joins National Bond & Mortgage Co. 
in Official Capacity—He Organized 
Jefferson Standard. 





P. D. Gold, Jr., of Greensboro, N. C., 
formerly vice-president and general 
Manager of the Jefferson Standard Life 
Insurance Company and ex-president of 
the American Life Convention, has be 
come officially identified with the 
National Bond and Mortgage Co., of 
New York. 

Mr, Gold was the organizer and vice 


president of the Jefferson Standard 
Life Insurance Co. of Raleigh, N. C. 
He was largely instrumental in bring- 
ing about the consolidation of various 
insurance institutions in the South and 
has for some time been actively en- 
gaged in handling investments for life 
and fire insurance companies. 

The National Bond and Mortgage In- 
surance Co. is organized under the. in- 
surance laws of New York, to make 
loans on first mortgages and insures 
the payment of principal and interest 
on first mortgages and bonds secured 
by real estate. 





PLEASED WITH PROGRESS MADE. 


Great Southern Life Stockholders Pass | 


Vote of Thanks to Officers—Gains 
in Business, 





At the meeting of stockholders of the 
Great Southern Life, of Houston, Texas, 
which was heid at the Bender Hotel, 
the report on the progress of the com- 
pany was received with much enthu- 
siasm and a vote of thanks was given 
the officers for the excellent showing 
made. Dr. E. P. Wilmot, a stockholder 
said at the meeting: 

“I move that a vote of thanks be ex- 
tended to the executive management of 
this Company for the intelligent, pro- 
gressive and satisfactory manner in 
which this Company’s business has been 
transacted. In speaking of that motion, 
I have thought that this Company has 
been too progressive, that they have 
been placing too much business on the 
books; but when you take into consider- 
ation that they still have a surplus, 
when I never believed that they could 
put $15,000,000 on the books of the 
Company and have any surplus left, for 
that reason [ am especially pleased, 
and I make this motion in behalf of 
myself and a number of smal! stock- 
holders. There is another matter I 
wish to speak of for myself and the 
small stockholders, and that is our 
medical directors who have finally 
passed upon the applications this Com- 
pany holds. My understanding is that 
during the period of a whole year there 
were only three deaths out of 6,000 pol- 
icies. I think that that is a remarkable 
record.” 

“During 1912 the Company made sub- 
stantial gains in all departments of its 
business. On December 31, 1912, it had 
gross assets of $1,306,689, a gain during 
the year of $177,776; it had paid-for 
insurance in force of $14,857,356—a gain 
during the year of $4,800,328; it had a 
net policy reserve of $339,688—an in- 
crease during the year of $159,517. The 
gross income of the Company during 
the year amounted to $522,652—an in- 
crease over the preceding year’s in- 
come of $181,845. The records of the 
Company show that during the year 
it earned on its investments a rate of 
interest 11%4 per cent. higher than dur- 
ing the preceding year. 





ACTUARY FOR DETROIT LIFE. 





E. C. Wightman Takes Charge of! 


Department—Growing Business 
Made Change Necessary. 





E. C. Wightman was appointed actu- 
ary for the Detroit Life Insurance Co. 
Mr. Wightman is a graduate of the 
University of Michigan, having finished 
the Actuarial course under the guid- 
ance of Dr. J. W. Glover. at present the 
consulting actuary of the Company. Be- 
fore coming with the Detroit Life, Mr. 
Wightman was engaged as actuary for 
the Michigan State Life. The business 
of the Company is growing so rapidly 
that it is absciuetly necessary to have 
an actuary in the office continuously to 
compute the reserves and other data 





CLUB INSURES BALL PLAYERS. 





Boston Americans Secure Protection 
Against Loss on Lives of Four 
Leading Players. 


THE 


FIRST MUTUAL 








The Boston Base Ball Club of the 
American League has insured the lives 
of four of its leading players for $25,- 
000 each. The important bearing which 
the work of these players has had on 
the success of the club and its future, 
would make the death of any of them 
a big loss to the club and as a distinct 
business proposition they are insured 
for large sums, the club being the bene- 
ficiary. 








Join the 
Money Makers 





JAS. A. STEPHENSON 
PRESIDENT 


DALLAS, TEXAS _ 














Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Op erates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 

security, 


with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
Liabilities . 57,329,687.56 
Surpius 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 


220 Broadway, New York 


LATHROP E. BALOWIN, Manager 


141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 


Fifth Avenue, New York 























FOUN 


ALBERT M. JOHNSON 
President 


Honorable and industrio 
Insurance are solicited as Fie 
There are few compan 
able contracts for the right: 


The Emblem of Sound Insurance 


1s nN 


es a8 Substantial and none with more 
tmen. Our policy 


Address all com nication 


DED 1868 


National Life Insurance Company 


Of the United States of America 


Home Office: 
National Life Bldg., Chicago 


THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 


ren with or without experience inLife 
1 Representatives for this Company 

t desir- 
ontracts are the most 


stoROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 








Insurance in Force (Paid for basi») - 
Business Written During 1912 - 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


$16,035,731 
$6,539,980 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 


Success Merits Confidence---That’s All! 














NEW ORLEANS, 


Cc. H. ELLIS, President 


Has just completed a most successful business year. 


Statement as of January Ist. 








PAN-AMERICAN LIFE INSURANCE COMPANY 


shows a phenomenal record achieved in the Insurance World. 
The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 


LA. 


Its first nine months’ work 
Send for our Financial 




















COMMITTEE (WILLIAM H. PORTER, Banker 





EDWARD TOWNSEND, 


ability. For further particulars address: E. G. SIMMONS, Vice-President, 
WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 
1850 1913 
THE UNITED STATES LIFE INSURANCE COMPANY 
IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 
Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year's com- 
mission, a renewal interest insuring an income for the future Address the Company at its Home 
Office, 277 Broadway. New York City. 
JOHN P. MUNN, M. D., President 
FINANCE (CLARENCE H. KELSEY, Pres. Tithe Guarantee and Trust Co. 


Pres. Importers and Traders Nat. Bank 
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HINTS TO BUSINESS GETTERS 





Business insurance is 
Spread of fast becoming considered 
Business ag an essential to credit 


in the mercantile world. 
It igs now quite the rule 
for banks to inquire about the amount 
and nature of the life insurance Car- 
ried by persons whose commercial 
paper they handle or who are in the 
relation of debtors to them. This 
great opportunity for a new source of 
business for life insurance men is be- 
ing closely followed all over the coun- 
try with remarkable results. Touch- 
ing on this subject, “Oflice and Field,” 

published by the Missouri State Life, 
recently said: 

What sort of credit would be extend- 
ed the merchant who refused or neg- 
lected to carry fire insurance? The 
redit man of any large concern would 
immediately transfer that account to 
the doubtful and go-slow list. 

This means of precaution and protec- 
{ion has long been recognized as one 
of the bases of credit and no merchant 
without it. 


Insurance. 


thinks of getting along ; 
Lately, life insurance has been recelv- 


ing the credit it deserves for furnish- 
ing one of the best forms of protec- 
tion for establishing a credit rating 
and credit men everywhere are awaken- 
ing to its importance as a means of 
protection to business. 

If a man lives he may ‘recoup a fire 
but a loss by death cannot be re- 
gained. It appears that the more im- 
portant of the two forms of insurance 
protection would therefore be protection 
against loss by death. 

Business insurance not only protects 
the creditors or the business itself, but 
it also frees the mind of the man en- 
gaged in the business so that instead 
of worrying about the outcome of any 
endeavor to press him for settlement, 
he utilizes that time in furthering his 
business interests. 

The small amount of net premium he 
will pay is not to be reckoned in com- 
parison with tre amount of time he has 
had free of werry. 


loss, 


There are business men in every 
territory covered by insurance sales- 
men many of whom have not had the 
subject of partnership insurance or 
business insurance explained to them. 
This is a good season to specialize on 
that form. The early part of the year 
is the time when business men do a 
lot of planning and thinking about 
their business 

- — s 

A strong emphasis of the 

Income fundamental principle of 
Tax and life insurance that is 
Insurance. sometimes overlooked, is 
being made now owing 

to the prospect of a Federal income 
tax. The idea is that the man who 
pays for life insurance imposes upon 


himself a voluntary tax to protect the 
State against demands, such as pauper- 
ism, and it is manifest that money ex- 
pended for premiums should be exempt 
from taxation ag income. 


Now that the Sixteenth Amendment 
to the Federal Constitution has been 
ratified by the required three-fourths 
of the States, it is altogether likely as 
pointed out by the Fidelity Mutual 
Life, we shall have an income tax in 
the not distant future In fact it is 
current report that the new President 


is now turning his mind to the recom- 
mendation of some definite plan and 
the exemptions which will be necessary 
to a proper cconomic balance. Small 
incomes doubtless will be exempt, and 
if justice is done, provision also will 


be exempt, and if justice is done, pro- 
vision also wili be made for exemption, 
up to a certain amount at least, of the 
premium or premiums paid by the tax- 
payer for the insurance on his life. 
In a broad sense the insurance pro. 
tection a man provides for his family 


is likewise a protection to the State; 
the State, therefore, in its own inter- 
ests, should give encouragement to the 
insurance of its people. Whatever rev- 
enue it might forego under such an ex- 
emption would be more than compen- 
sated by the diminution of pauperism 
which would undoubtedly result from 
this encouragcinent to life insurance. 
Compulsory insurance, which is the 
order of the day in European countries; 
is not in line with our theory of de- 
mocracy, and it is not likely that in 
our day and generation any such 
scheme will get a foothold here, but 
it does not follow that we shall not 
have State encuuragement of voluntary 
life insurance. At all events it is 
economically wrong to tax a man who 
has voluntarily taxed himself to pro- 
tect the State against pauperism. 


-:, = intiees of Kansas 
Meeting City, Mo., manager of 
Prospects the American Central 
Excuses. Life, gives the following 


excuses frequently 
sented by prospects and 

his answers in concise form: 
: Excuse—I should have taken a policy 
in my younger days. I am too old 
now. 

Answer—there 
your poor judgment during your young: | 
er days, but now with your mat ure | 
mind and years of experience there is | 
no excuse, which makes the sin much | 
less pardonable. 

Excuse—I can carry my own life in- 
surance. 

Answer—Impossible, as you cannot | 
be your own beneficiary. 

Excuse—I have no one depending on 
me, 

Answer—No one is independent; 
every person has a part to play in | 
life’s drama. You may be only a spear | 
bearer, but your silence appearance in 
response to your cue might unfold 
more of the plot than the leading 
man’s half hour of ranting, together 
with his $1,000 stage setting. Just as 
the smallest and most insignificant bolt 
in the largest engine may perform a 
very important part in its speed and 
strength; without it the engine cannot 
perform its best work; so each person 
is a part of this vast machine called 
commercial life, and you may be the 


small bolt upon which so much de- 
pends. 
Excuse—I can invest my own money 


to better advantage than an insurance 
company. 

Answer—Admitted without argument. 
But will you? and have you any assur- 
ance that you will live long enough to 
accumulate an amount equal to the 
face value of a policy that could be 
secured, using the same amount in an 
annual investment that you would use 
in premiums? At the same time re- 
member that only three men out of each 
hundred succeed in business ventures. 

Excuse—I don’t want to leave my 
wife a lot of money so she can get 
married and have another man spend 
it. 

Answer—No! but you are willing to 
leave = lot of debts for your wife to 
pay, together with a family of little 
ones to clothe and educate. 

° . ” 

More attention should be paid to the 
sale of monthly income policies. Some 
agents make a specialty of this insur- 
ance, but many fail to take advantage 
of the strength of the arguments, the 
power of its appeal. 


The danger that threatens every 
woman with property who is inexperi- 


enced in business finds proof in every 


daily paper and the experience of 
some friend or acquaintance of every 
man. 


Of the $120,000,000 lost last year by 
get-rich-quick schemes uncovered by 
the postal authorities, the larger part 


according to the authorities were lost 
by women, but the losses in thousands 
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Are you in the business to stay? 


ing your whole career; 


years ago, 


way of commissions; 


his money. 


34 Nassau Street . - 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co.of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 


Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the anee protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


Choose a Company good enough 





New York, N. Y. 











TALK TO 7 ‘COL. BILL DAVIS” “ 
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MANAGER OF AGENCIES 


INDEPENDENT LIFE 
INSURANCE COMPANY 
NASHVILLE, TENN. 


| ABOUT OPPORTUNITIES 


























FOR 
ae 
LIVE WIRE” GENERAL AGENTS 
+ TENNESSEE, KENTUCKY and ALABAMA 
eee 
"THE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 
* « GF Figiawumweer « 
Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 
Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 
A GOOD OPENING 
An old, well established, progressive life insurance company, with lled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 
PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 
of unrecorded local promotions, in readily lends it self to a convincing 
legitimate but unsafe securities are and attractive demonstration or makes 


infinitely greater. What street in your 
city is lacking in the history of such a 
case? 

The daily reports of embezzlement of 
trust funds and the “Want” columns of 
the press furnish a continual proces- 
sion of living arguments ever up to 
date. 

No policy appeals more powerfully 
to the intelligent business man than 
the monthly income policy, no more 


a better showing ag to results and cost, 
and no policy once placed is more per- 
sistently continued, whether under the 
uniform premium plan or under the 
premium reduction form, providing in 
addition to the monthly income a con- 
siderable cash payment with the first 
instalment. The monthly income is 
worthy to be pushed, both in the inter- 
est of the insured, the family and the 
agent.—Travelers Record. 
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THE FIELD AND THE AGENT. 


(Continued from page 4.) 


tion to his probable chances of re- 
numeration, and it may be of some in- 
terest at this juncture to recite what 
has been the practice of the com- 
panies in compensating their agents 
for services. From the earliest time 
the agent’s earnings have been more 
or less measured by the amount of 
business produced, because the basis 
was largely or wholly commissions on 
sales made. For many years the com- 
mission scale was so low that life in- 
surance salesmanship, as a business, 
did not attract many ambitious and 
capable men, either from other lines 
of work or as an initial occupation. 
However, in the later keen rivalry for 
growth and the recognition of the 
potentiality of agents, the companies 
entered upon a competition for their 
services which was attended with more 
ot less harmful results. Various ques- 
tionable plans of compensation in the 
way of guarantees, bonuses, salaries, 
advances, etc., superseded the mod- 
erate and justifiable commissions that 
had theretofore prevailed. For in- 
stance, an entire corps of agents was 
induced to withdraw from one com- 
pany and take service with another, and 
then upon receiving an offer of still 
higher compensation returned to the 
former. Everything in this way was 
unstable. It was not long before com- 
pensation ceased to be a pay for ser- 
vice, but was a large factor in pro- 
moting concessions or rebates to the 
insured. In many instances life in- 
surance was not sold—it was practic- 
illy given away for the first year, and 
those gifts continually weakened the 
companies which gave them. The con- 
servative companies resisted these en- 
croachments upon just methods to the 
extent of disintegrating their agency 
organization. Perceiving this effect 
they, too, were compelled measurably 
to imitate the practices of the more 
aggressive institutions in order to hold 
their active producers and maintain a 
reasonably salutary growth, These ex- 
traordinary inducements to agents, 
wholly inconsistent with right meth- 
ods, since they served to increase the 
cost of insurance to the premium pay- 
er, became so flagrant and attracted so 
nuch attention that, perhaps, more 
than any other cause, they contribut- 
ed to bring about the investigation of 
the life insurance business by the 
Legislature of New York and the sub- 
sequent adoption of legislation fixing a 
maximum of expense for the procure- 
ment of new business related both as 
to first and renewal commissions. 
While this legislation was vigorously 
resisted by many companies and their 
agents, yet there is now perhaps gen- 
eral satisfaction that it prevailed, and 
al! life insurance organizations are to- 
day better administered, rendering 
greater service, more secure and stable 
and prospectively far more useful than 
if the old conditions had been per- 
mitted to continue. The compensation 
to agents to-day may be regarded on 
a parity with the probable earnings 
from other vocations, and offers equal 
attractions to young men to engage in 
the sale of life insurance by com- 
parison with other lines cf business. 
“The kind of person best fitted to 
become a life insurance company’s 
personal representative is the one 
who, through education and cultiva- 
tion, personal appearance and man- 
ners, would be qualified to grace any 
of the so-called learned professions. 
He should be a person of indomitable 
perseverance and industry, one who is 
master of himself and not given to 
yielding to self-indulgence, one who 
will work faithfully without other spur 
than the reward of success and a 
sense of duty. The agent is the per- 
sonal representative of the company in 
his locality, and its reputation in the 
neighborhood will be much what he 
makes it. -If he so conducts himself 
as to command the confidence, respect 





company will be well though of and 
popular unless there be something in 
its Management to counteract this im- 
pression. If, on the contrary, he is 
indifferent, negligent or untrustworthy 
the business of the company will suf- 
fer there. It goes without saying, 
therefore, that the local life insurance 
agent should be a person of loyalty 
and fidelity, and one whose habits, 
reputation, character and qualifications 
are of a high grade. 
Offers an Attractive Future. 

“There is to my mind no more in- 
viting career than that of engaging in 
the work of life insurance solicitation 
as the representative of a good com- 
pany. Looking at it from my stand- 
point there :s no more honorable call- 
ing. When an agent has induced a 
person to insure his life he has over- 
come that person’s worst enemy—the 
fear of departing from this world with- 
out having made adequate provision 
for his dependents. He has started 
this person on a career of prudence 
and economy. He has established a 
means whereby the widow and orphans 
will be provided for. In advocating 
life insurance protection he is pro- 
claiming the gospel wherein it is de- 
clared that “he who provides not for 
his own, and especially those of his 
own household, hath denied the faith. 
He is a good citizen doing a good 
work for the public, a proclaimer of 
the truth of the highest importance 
because productive of the greatest 
benefits. The worthy agent is a man 
respected and honored in his com- 
munity. He is consulted upon busi- 
ness matters, as is the lawyer or the 
banker. Once possibly looked upon as 
an unwelcome caller, he is now re- 





garded as a faithful friend and wise} 


counsellor. 

“For engaging in this business the 
principal capital required is good head- 
work, a good degree of culture, good 
appearance and a good character. No 
large amount of pecuniary capital is 
needed. Indeed, the substantial spur 
ot lack of fortune and the necessity 
for present earnings are often rather a 
help than a hindrance. 

“Within the past few years the busi- 
ness of life insurance solicitation has 
been pursued on much more business- 
like lines than formerly. Some gen- 
eral agencies are equipped with com- 
plete information concerning the fin- 
ancial standing, business connections, 
number of children and other depend- 
ents of all the péople to be solicited, 
so that the canvasser goes prepared 
with every bit of informatiow that may 





be useful to him in doing his work. | 
Those general agencies in which this| 


kind of systematic preparation for the 
canvasser is most completely and wise- 
ly done have clearly demonstrated the 
fact that there is a science of efficiency 
in insurance soliciting as well as in 
other lines of industry. 

Calling an Honorable One. 

“As to the standing of those who 
engage in the vocation of life insurance 
solicitation, I candidly believe that it 
is to-day as worthy of honor and as 
truly honored as any other calling in 
life. I believe further that in all the 
qualities of reputable manhood the life 
insurance agents of to-day, as a body, 
will compare favorably with any other 
class of business or professional men 
or women. Such being the case, it 
follows that the compensation received 
for the service must, on the average, 
equal that received in other occupations 
not involving the use of large capital. 
I am quite sure that the average in- 
come of life insurance agents equals, 
and in all probability exceeds, the 
average income of the doctors and 
lawyers of the country. The agent has 
these advantages: That his field of 
operation is not restricted by artificial 
limitations, but is always as broad as 
he can cover, and that he does not 
need to wait for his clientele. He goes 
to seek business and he gets it where- 
ever it is obtainable. He is, therefore, 
far more the architect of his own 


and goodwill of the community his fortune, far less restricted by the cir- 
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cumstances and conditions by which he 
is surrounded than any other class of 
workers. Wherever there is business 
it is open for his seeking—i 
tion in many cases, of course, but ther 


competi- 





in lies the test of nis skill, the strength 
of his resources, the measu of hi 
adaptability. There is s amp 
business to be had by the industriou 
the indomitable, the enthusiastic, the 
resourceful agent He has but to go 


after it in the right way. 

“Although the agent is bound by 
every obligation of honor and duty to 
the highest loyalty to his principal 
and to the strictest obedience to in- 
structions, he is in reality far more in- 


dependent than are men _ following 
most other vocations. Being paid by 
commission he gets exactly what he 


earns and when it is earned He is 
master of his own time because he re- 
ceives pay for what he does and no 
for the time consumed in doing it. No 
one, however, is likely to reach prom 
inence and success in this calling who 
is not so thoroughly master of himself 
that no allurements can seduce him 
from devoting that portion of his time 
to strict attention to business which, 
by experience, he has found to be most 
productive in its results. In this, as 
in other lines of work, the inherent, 


constitutional fondness for ease resid 
in all us and to be credited with 

of many laborsaving 

ind amelioration of our lives 
be ruled by an energetic and 


he produ 








achieving spirit that prefers to work 
oo long rather than too little. In an 
perience embracing many years I 
have never yet known a faithful work- 
er in our business who failed to secure 
it least a fair income, and this inde 
I lently of any special genius, skill 
‘ mental equipment, of which, of 
course, there are many degrees.’ 
Many agents sell cheap and small 
policies from sheer weakness. In 


anxiety to make the sale, they offer the 
heapest goods, with the result that 
they often lose the sale altogether. It 
ioes not follow because a man hesitates 
that showing him a low price, and, of 
course, small advantages, will overcome 
his objection. It may be that showing 
atttractive policy than has 
been brought to his atten- 
m will be likely te interest 
It is certainly encumbent upon 
agents at this time to .ncrease ‘he 
average deposit, thereby increasing ihe 
permanency of the policy.—Edward A. 
Woods. 
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DELUGE OF COMPENSATION. 


Some idea of the amount of useless 
effort expended by our legislators is 
indicated in the record of compensation 
bills as kept by the Workmen’s Com- 
pensation Publicity Bureau. In no 
State, probably, has more time and 
thought been given to the subject of 
compensating workmen for loss due to 
injuries, than in New York. This fact 
together with the examples afforded in 
the enactments and experience of many 
other States, should tend, one would 
think, to crystalize opinion and concen- 
trate the demand for compensation on 
one or two definite methods of achiev- 
ing the result. 

To what hopeless extremes this 
theory failed to work out is shown in 
the eleven separate and distinct com- 
pensation measures introduced during 
the present session. Of course, but two 
of these have been seriously considered. 

The entire absence of co-operation 
among the members of the legislature 
is sufficient explanation of the inefficient 
conduct of the State’s business. One 
would suppose that in the proceedings 
in the Chambers, or even in casual 
conversation it would become generally 
known among them that there were 
humerous compensation bills pending 


and that all sponsers of these measures 
would get together on one or two com- 
mon bills. Efficient business practice, 
however, seems to be no part of iegis- 
lative procedure, 





THOUGHTLESS LEGISLATION. 





The present situation in Missouri 
affords another striking demonstration 
of the absence of mature thought in the 
legislation enacted by the States. In 
spite of the experience in Texas and 
elsewhere, an elaborate State rating 
law is put on the statute books and 
after being in operation for a matter 
of months, at great expense to the 
companies and the State, it is aban- 
doned completely. 

A little investigation, a real attempt 
to understand the situation wouid have 
saved this vast trouble and waste of 
time and money. Missouri is now back 
where she started some years ago and 
if anything, she is in worse condition. 

The fact that legislators refuse to be 
enlightened by the companies, is re- 
sponsible for most of the ridiculous 
acts of the States. They prefer to fol- 
low the mouthings of voluable, shallow- 
pated politicians, who have little capa- 
city for real thought, and they have 
greater concern for following ‘the 
bunch,” than for conserving the inter- 
ests of the people and their business. 





FEWER BILLS NEAR ADJOURNMENT 





Life President’s Association Gives 
Survey of Present Legislative Out- 
look on Close of Sessions. 





That the crest of the legislative flood 
of 1913 is now receding was indicated 
by the reports made at the bi-monthly 
meeting of the Association of Life In- 
surance Presidents on Friday. It was 
stated that twenty-one Legislatures had 
adjourned and, that of the twenty still 
in session, several were approaching 
adjournment. A number of more im- 
portant Legislatures now in session, 
however, are not expected to adjourn 
until June 1 or later. Florida is 
scheduled to begin a session on the 
8th instant, and Georgia on June 25. 
Oklahoma’s regular session has ad- 
journed, but a special session igs now 
being held. Texas, which adjourned a 
few days ago, will hold an extra ses- 
sion beginning July 21. 

Up to April 4 the number of bills re- 
ceived and examined by the associa- 
tion since January 1, was 1,667. 

It was reported that up to the date 
of the meeting, none of the twenty- 
five bills introduced in thirteen States 
during the winter to create State life 
insurance funds had been enacted into 
law, In seven States in which twelve 
of these bills were pending, the Legis- 
latures have adjourned and the meas- 
ures were actively defeated or died in 
committee. Six States in which the 
remaining thirteen bills of this char- 
acter were introduced were still in ses- 
sion at the time the report was made. 
but none of the measures had made 
substantial progress, while several had 
been formally defeated. General Coun- 
sel Robert Lynn Cox stated that this 
result, in view of the fact that these 
twenty-five measures did not receive 
the opposition of insurance men, seems 
to indicate that there is as yet no gen- 
eral demand on the part of the public 
for State life insurance. 

The American Central Life Insur- 
ance Company, of Indianapolis, Ind., 
wag elected to membership in the asso- 
ciation. 


COMMISSIONERS MEETING 


REPORTS MADE BY COMMITTEES. 








Various Matters Considered Affecting 
All Branches of Business—Arrange 
Program for Convention. 





The National Convention of Insurance 
Commissioners are holding an adjourned 
meeting at the Hotel Sherman, Chicago, 
at which various matters affecting all 
branches of the business are under dis- 
cussion and a number of the Commit- 
tees have reported. 

The commissioners discussed the 
standard fire policy and a special com- 
mittee headed by W. T. Emmet of New 
York, was appointed to consider the mat- 
ter further and to report at the annual 
convention in July. Commissioner Mc- 
Master of South Carolina succeeded in 
having a cominittee appointed to in- 
vestigate the compensation of life 
agents. A report on the fraternal sit- 
nation endorsed the amended Mobile 
bill and urge:! its further adoption. It 
has already been passed in sixteen 
States. 

H. D. Appleton, of New York, report- 
ed for the committee on valuations, 
and the committee on blanks will meet 
at the Hotel Manhattan in New York 
at the time of the annual meeting of 
the Actuarial Society of America. E. 
E. Rhodes, vice-president of the Mutual 
Benefit Life, presented a request for 
a modification of the blank on schedule 
B of the life report which covers mort- 
gages carried in assets. The sug- 
gestion was referred to the committee 
on blanks to report at the annual meet- 
ing. 

At the previous meeting the life in- 
surance companies were called upon 
to report as to their method of valu- 
ation after the expiration of the 
tontine period and their treatment of 
the non-forfeiture privilege. Secretary 
McMaster reported that replies had 
been received from fifteen companies, 
nearly all of which announced that 
their practice was in conformity with 
the desires of the commissioners. 

The Committee on Laws and Legis- 
lation referred to the sub-committee 
the advisability of providing that in- 
surance companies may cover all the 
liability risks under a single policy, of 
forbidding profit-sharing contracts on 
health and accident policies and a uni- 
form policy for mutual fire insurance 
companies. A special committee, head- 
ed by President Hardison, was also 
named to confer with the Federal 
authorities over the prior lien they 
claim on the assets of insolvent surety 
companies having Federal bonds. 





F. A. BETTS GETS FIVE YEARS. 





Former Insurance Commissioner Sen- 
tenced after Confessing to $100,000 
Real Estate Frauds. 





Frederick A. Betts, formerly Insur- 
ance Commissioner of the State of 
Connecticut and later assistant secre- 
tary of the Metropolitan Life of New 
York, was sentenced yesterday by 
Justice Seabury, in the Criminal Term 
of the Supreme Court, to serve not less 
than two years and not more than five 
years and one month in State’s prison 
having been convicted of procuring 
more than $100,000 by fraudulent 
means, monthly from employes of the 
Metropolitan Life. 


IMPEACHMENT IS DISMISSED. 





On Receipt of Commissioner Ballard’s 
Resignation Senate Drops Charges 
—No Action by Court. 





The Oklahoma Senate has dismissed 
the charges against former Insurance 
Commissioner Perry A. Baltlard. This 
action followed the receipt of Mr. Bal- 
lard’s resignation as insurance com- 
missioner. The resignation has been 
accepted by Governor Cruce. 





OF PERSONAL INTEREST 











Dr. F. J. E. Tetreault of Orange, N. J. 
is one of those fascinating personaltics 
on whose footsteps success attendg like 
a handmaiden. After twenty years of 
success as a physician, he took up, one 
after another, the different branches of 
the insurance business only to achieve 
a record in each. He comes just 
naturally within his professional in. 
stinct to write life insurance and only 
a month or so ago he stood twentiet) 
in amount of paid-for business among 
all the agents of the Mutual Life in the 
United States and Canada. Not con 
tent with success in one branch of the 
business, Dr, Tetreault walked off non 
chalantly with a special prize offered 
by the New Amsterdam Casualty re. 
cently for the largest amount of per- 
sonal accident and health business 
written by any of its representatives. 
And the American Surety thinks so 
much of him that the company has 
just added to his territory, East Orange 
and South Orange, which, in addition 
to Orange, Milburn and West Orange. 
gives a big and important field. 
Personally, Dr. Tetreault is charming 
and irresistible, two of the crowninng 
virtues of an insurance man. With a 
fine head of gray hair, big and courtly, 
he suggests the handsome, magnetic 
“Bob” Ingersol. 


Fred W. Lotz, former associate man- 
ager of the Western department of the 
Westchester Fire was instatly killed 
on Sunday being struck by a street 
car. Mr. Lotz had retired on March 
31, after forty years of service with the 
Westchester and in recognition of this 
service, the Company had granted him 
a pension, Mr. Lotz became chief 
clerk for the Western department of 
the Westchester when it was first 
opened in Chicago, became Western 
manager in 1898 and had been asso- 
ciate manager since 1904. Mr. Lotz 
was a member of the Royal Arcanum, 
Royal League, National Union and 
Foresters, and carried accident insur- 
ance in the Globe Indemnity. 





Henry W. Marsh, senior member of 
Marsh & McLennon, of New York, 
Chicago and London, has just returned 
from one of his frequent trips abroad. 
Mr, Marsh is as much at home in 
Piccadilly, Avenue de l’Opera or at 
Monte Carlo as on William street or 
Broadway. This trip consumed three 
months and included Great Britain and 
the Continent. 





E. A. Bolmer has been made secre- 
tary of the Hartford Fire at the home 
cffice. M. Bolmer comes from Chicago 
where he has been manager for the 
Western department of Suffern & Son. 
He will not assume his duties until 
some time in May. 





Edgar C. Fowler, the popular and ener- 
getic superintendent of agencies of the 
State Mutual Life of Worcester, Mass., 
is on a six weeks tour of the agencies 
of the Company. He will -visit most 
of the Southern States returning 
through the West and the Central 
States that were visited by floods. 





President William B. Joyce of the 
National Surety Co. is planning to 
make a trip to Brazil. It is expected 
that he will ieave about the end of 
this month. 





William T. Howe, secretary of the 
Connecticut Fire has been elected a 
vice-president of the company. 





Governor Hodges of Kansas has is- 
sued a proclamation designating Friday, 
April 18, as Fire Prevention Day. 
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np WITHDRAW PROM MISSOURI 


WILL CEASE WRITING APRIL 30. 








Companies Individually Pass Resolution 
at Philadelphia—Situation More 
Serious than First Supposed. 


Philadelphia, April 10. (Special.)— 
Although the Western Union in session 
here did not take any action on the 
Missouri situation, the individual com- 
panies, after the Western Union meet- 
ing, adopted a resolution calling for 
withdrawal from the State after April 
30. This action followed a better un- 
derstanding of the serious situation in 


Missouri, ‘which turns out to be more 
drastic than at first believed. The 
resolution in which the companies take 


this definite stand reads: 

“The companies whose names are 
appended hereto have given careful 
consideration to the law recently en- 
acted by the State of Missouri, entitled 


“House Bill No. 477,” and have taken 
the advice of counsel relativve here- 
to. While we keenly desire to do 


business in the State of Missouri and 
to extend to property owners therein 
the protection of our policies, we are 
nevertheless regrettfully compelled to 
conclude that we cannot transact busi- 
ness under the harsh and unusual pro- 
visions of this law without being in 
jeopardy of prosecution and conviction, 
even though as law-abiding companies 
endeavor to 


obey the law in letter and in spirit. 

“We therefore, each for ourselves, 
have decided that we will on the 30th 
day of April, 1913, cease to directly 
or indirectly grant insurance on prop- 
erty in the State of Missouri until 
some safe and practicable method for 
doing business in that State shall have 
been devised. 

“We will not, between this date and 
April 30, permit our agents to cancel 
and rewrite policies expiring after 
May, 1915, or to write new insurance 
to take effect after May 15.” 

The law is much more serious than 
was at first understood, any agreement 
or understanding which tends to in- 
crease rates being prohibited, this defi- 
nition being regarded as dangerously 
vague in a hostile court. Such combin- 
ations are made a felony with five 
years in the penitentiary as the ex- 
treme penalty, and as a felony is ex- 
traditable, the officers of the companies 
in the East or the Western managers 


in Chicago could be arrested and taken 
to Missouri for trial. 


The usual presumptions of inno- 
cence are denied and the burden of 
proofs upon the accused The act of 


any agent is held by the law to be the 
act of his principal in that any one of 
the thousands of agents in Missouri 


| 
could.subject tie officers of all his com-| 
panies to imprisonment as felons if he| 
aid anything which the courts could 
construe as ‘tending to affect rates.’ All | 
the property of a company in the State | 
can be forfeitea if it is convicted, and | 
there are many other equally drastic | 
provisions. 

The law was passed on the charge | 
that the companies had increased rates 
in Missouri, ut statistics were cited 
to- day showing that the average rate on 
14,370 buildings rated under the new 
schedule had peen reduced from $1.95 
to $1.85, and that on the contents of 
18,489 rated risks the average rate had 
remained unchanged at $2.11. 

G. H. Lermit, of Chicago, 
senting his report, 


in pre- 
reviewed the situa- 
tion and made recommendations on the 
important problems of the business 
with some sharp criticism of conditions. 
This relieved the governing committe: 
of that duty and its report related 
chiefly to changes in rules. The joint 
conference committee reported and the 
large cities matter will be taken up. 
Agents are sending in many telegrams 
protesting against the proposed limita- 
tions. It is understood that the restric- 
tion of agency representation to three, 
including any annexes, the chief 
stumbling block. 


is 





iTS THIRTEENTH ANNIVERSARY. 





Underwriters’ Association of Middle 
Department to Celebrate the 
Occasion With Banquet. 





In recognition of the thirteenth anni- 
versary of the Underwriters’ Associa- 
tion the Middle Department its mem 
bers will hold a banquet at the Bellevue- 
Stratford on the evening of the 16th 





inst. From responses received thus far ! 
it is probable fully two hundred and 
fifty special agents, department heads 
and company executives will attend 


Ben, Bevier, Eastern Pennsylvania fielu 
man for the Queen, is chairman of the 
committee of arrangements. 

A noteworthy happening in the 
history of the Association was the 
anniversary banquet of five years ago. 


EK. J. Haynes, Jr., now president of the 
Newark Fire, was president of the 
Underwriters’ Association at that time. 


American 


of Newark Special. 





The Americezn Insurance Company of 
Newark has appointed Clyde E. Culp of 
York, Pa., special agent for the West- 
ern Pennsylvania field. Mr. Culp, af- 
ter an experience of several years with 
the Stoney WLureau, has served the 
Farmers of York as special agent dur- 


ing the past two years. He lives in 
York, but will remove to Pittsburgh, 
which will be his headquarters after 
May Ist. 
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CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
his leader. That company is certain 
to be the Continental. 


Western Office 
332 ‘South La Salle St., Chicago 


HENRY EVANS, President 


Home Office 
80 Maiden Lane, New York 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office Western Office 
80 Maiden Lane, New York 137 South La Salle St., Chicago 


HENRY EVANS, President 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable _ re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 
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; Home Office Western Office 

Zz) 80 Maiden Lane, New York 332 South La Salle St., Chicago 
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URBAINE 


Fred S. James 





PARIS, 


“Two of the Oldest and Strongest Fire Insurance Companies of France’ 


GENERAL FIRE _ASSURANCE COMPANY 


FRANCE 


Established 1819 


FIRE 


PARIS, 
Established 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


UNITED STATES 


“INSURANCE COMPANY 


FRANCE 
1838 


MANAGERS 


No. 123 William Street 
NEW YORK CITY 


Geo. W. Blossom 
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ACTION AT LAST PROBABLE 


Reform Measures 
for Chicago. 





At last a serious effort to regulate 
fire underwriting conditions in the 
large cities of the West is to be made, 
and the attempted reform will be tried 
at Chicago. It successfully carried out 
there, the plan with perhaps certain 
alterations to meet the peculiar con- 
ditions of the different centers, will be 
put into force at Milwaukee and Louis- 
ville, the remaining “excepted cities” 
in the Western Union territory, and at 
Indianapolis, Denver, Kansas _ City, 
Omaha, St. Paul and Minneapolis, 
which is still open on the commission 
question so far as the Bureau offices 
are concerned. 

The proposition advocated by the 
joint large cities committee of the 
Union and the Bureau is to pay graded 
commissions, limit each company to 
two agencies, with an annex regarded 
as one of the two and a stipulation that 
the expenses of salaried officers shall 
not exceed the cost of maintaining the 
branch upon a commission basis. 

If the plan be ratified by the Bureau 
at its meeting in Pittsburgh the latter 
part of the month (assuming, of course, 
that the Union accepts it at its Phila- 
delphia gathering to-day) its early ap- 
plication: at Chicago will follow. 

The Bureau is obligated to follow the 
Union in approving the plan wherever 
applied by the latter body, and also to 
enforce it at two other cities now 
“open” so far as the Bureau companies 
are concerned. 

Year after year the standing com- 
mittees of the Union have recommended 
the reduction of expenses in the “ex- 
cepted cities,” but for one reason or 
another it was always found imprac- 
ticable to enforce the suggested re- 
forms. Conditions now seem propitious 
though, and the confident prediction is 
that the long established order will 
have to give way at last. 

MID-YEAR CONFERENCE. 
National Association of ‘Local Fire 
Agents Will Meet in Chicago 
April 23 and 24, 





The mid-year conference of the Na- 
tional Association of Local Fire Insur- 
ance Agents, is to be held in Chicago, 
April 23 and 24. Headquarters will be 
at the Hotel La Salle, which is in the 
center of the insurance district. Secre 
tary Putman announces that the rates 
for one person, With detached bath, are 
$2 to $3 per day; two persons in a 
room, $1.50 to $2.50 each. Rooms with 


private bath, one person, $3 to $5 per 


day; with two persons in room $2.50 
to $4 each. Hotel La Salle has twenty- 
two rooms with bath which can be se- 
cured at $2.50 per day. 

It is recommended that those who 
intend to stop at the La Salle make 
their reservations at once. 

The first session will be called to 
order at 11 a. m. April 23 in rooms 
No. 808-809. 





Selects Pacific Coast General Agent. 

As a result of the recent visit of 
President J. Joseph of the Sterling 
Fire, of Indianapolis, to the Pacific 
Coast, the Commonwealth Security 
Company of San Francisco has been 
appointed general agent of the Com- 
pany for California, Oregon and Wash- 
ington, 





Reinsures Agency Business. 


The Arlington Fire of Washington, 
has reinsured all of its risks outside of 
the District of Columbia in the Lumber 
Insurance Co. of New York. The Ar- 
lington has discontinued writing outside 
of the District of Columbia. 











CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 


Pennsylvania—New Jersey 
325 Walnut Street, Philadelphia, Pa. 
AND 
Haddonfield, New Jersey 





Representing the following companies for Philadelphia 


Lumber of N. Y. Ben Franklin 
Peoples National Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Concordia 

Lumber, N. Y. 
Franklin, Pa. 
Central Union 
Citizens 

Phoenix, of Hartford 


Continental 

Firemens, N. J. 

Granite State ~ 
Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. Springfield Fire and Marine 
National Ben Franklin Western of Pittsburgh 


General - Agents Commercial Casualty Co. of Newark 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 








LOGUE BROTHERS & CoO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CoO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 











HOW EASY IT IS TO OPERATE! 
PYRENE 


FIRE EXTINGUISHERS 


TURN HANDLE TO LEFT 

WORK LIKE A PUMP 

DIRECT STREAM AT EDGE OF 
FLAMES 





The PYRENE FIRE 
EXTINGUISHER, filled 
with the compound 
PYRENE, is the most 
effective extinguisher of 
incipient fires known to 
science, 


The double-acting, power- 
ful pump throws a stream of 
PYRENE a distance of 
thirty feet. It is easy to 
operate. On account of its 
small size and weight, the 
PYRENE FIRE EXTIN- 
GUISHER van be carried to 
any part of a building and 
put to instant use. 


PYRENE, the extinguish- 
ing compound, smothers 
flames instantly and is 
efficient on fires in the most 
inflammable materials. 





Included in the lists of 
Approved Fire Appli- 
ances issued by the 
National Board of Fire 
Underwriters, 





Length 14 in. Weight 5 lbs. filled 








WRITE FOR INFORMATION 


PYRENE MANUFACTURING C0., New yore city 














SOUTHGATE WILL MAKE TRIP 


IN SPITE OF FLOOD CONDITIONS 


Will Take Chances on Meetings in 
Affected Cities—Opens with Meet- 
ing at Louisville. 





There was some doubt for a time 
whether the contemplated tour of 
President James H. Southgate of the 
National Association of Local Fire In- 
surance Agents, would be made owing 
to the flood conditions, obtaining in 
much of the section along his route, 
but after telegraphic communication 
with the local associations, it was de- 
cided that an attempt would be made 
to keep to the original schedule and 
they would take chances on holding 
meetings in those cities that were the 
chief sufferers. 

President Southgate will be accom- 
panied by H. H. Putman, secretary of 
the National Association. In a letter 
ts Secretary Giberson, of the Illinois 
Association, Mr. Putman tells of the 
outlook in the flood district, and the 
present plans for the tour as follows: 

“Reports received in the east re 
garding flood conditions were so alarm- 
ing that President Southgate thought 
we had better ascertain the conditions 
and whether postponement was de- 
sired. The replies to our telegrams in- 
dicated that conditions at Cincinnati, 
Indianapolis, Kansas City and Omaha 
were in bad shape and postponement 
at these points was favored. 

“Our responses from Iowa, Minne- 
apolis, Wisconsin, Toledo and Cleve- 
land were agreeable to postponement 
if satisfactory to others. 

“At Louisville, however, arrange- 
ments had been made for an annual 
meeting, and St. Louis and Detroit 
also favored the trip as planned. 

“With your own telegram showing 
extensive arrangements made for your 
meeting on the 15th and the apparent 
impossibility of changing it, under the 
circumstances we decided it best for 
the national officers to start out on tne 
trip and take their chances. 

“We do so in the hope and beliet 
that everything will turn out all right 
and that we will have a series of most 
successful meetings. Certainly we in- 
tend to do our part fully.” 

During the trip President Southgate 
and Secretary Putnam will attend the 
Mid-year Conference of the National 
Association to be held at Chicago, April 
23 and 24, which will be attended by 
the various officers and committees of 
the National Association and the offi- 
cials of the State Association 

The trip opens with the first meet- 
ing at Louisville to-day, where elab- 
orate plans have been made for an 
apnual meeting. The full schedule is 
as follows: 

Louisville, Ky., April 10; Cincinnati, 
Q., April 11; Indianapolis, Ind., April 
12; St. Louis, Mo., April 14; Peoria, 
Ill., April 15; Kansas City, Mo., April 
16; Omaha, Neb., April 17; Des Moines, 
Ix., April 18; Minneapolis, Minn., April 
21: Milwaukee, Wis., April 22; Detroit, 
Mich., April 25; Toledo, O., April 2%; 
Cieveland, O., April 29. 





Tearing Down Fire Traps. 

Great activity is shown by the re- 
cently created fire prevention bureau 
of Cleveland, Ohio, in inspecting men- 
acing building, and where such action 
warrants ordering their demolition. 
During the month of March the bureau 
made numerous inspectors, the net re- 
sult being a pronounced diminution in 
fire producing conditions. 


West Virginia’s Fire Loss. 


From the report of the West Vir- 
ginia Insurance Department, the fire 
loss of the State during February last, 
amounted to $385,560, upon property 
valued at $435,875, and insurance car- 
ried thereon of $463,800. 
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CALL JOHNSON’S BILL FUTILE 


WOULD NOT STOP INCENDIARISM. 








Counsel for Brokers’ Association Tells 
Supt. Emmet His Amendments 
Will Be Adequate. 


Superintendent of Insurance William 
T. Emmet has received from Charles 
L. Hoffman, who appeared before the 
joint committee of the New York legis- 
lature against Fire Commissioner John- 
son’s so-called “arson” bill, on behalf 
of the Brokers’ Association of New 
York, a letter in which he says that 
although the brokers and insurance men 
generally are in entire sympathy with 
Commissioner Johnson’s efforts to stop 
incendiarism, they are convinced that 
the Walker Bi’l would fail to achieve 
this result, at the same time working 
a great injustice on the insurance busi- 
ness and the insuring public. Mr. Hoff- 
man pointed out the recent amendments 
to the law secured by Superintendent 
Emmet will go a long way toward 
checking arscn and his’ increased 
authority over adjusters through the 
license law will enable him to strike 
at the heart of the evil by preventing 
the co-operaticn with crooked adjusters. 
Mr. Hoffman’s tetter follows in part: 

“Section 4 requires a statement of 
the reasonable value on the date of the 
application, of the property to be in- 
sured. This does not show any method 
which reasonable value is to be as- 
certained either to real property, house- 
hold effects or personal apparel or mer- 
chandise or machinery or property of 
ny kind incident to the carrying on of 
ommercial business. There is no di- 
rect indication in act as to what 
reasonable value is to be predicted on. 
It might well be that a person apply- 
ing for insurance would consider pur 
price and disregard the length of 
» that the property was in existence 
or in actual use, or the extent to which 
by supply and demand there had been 
either an increase or a decrease in its 
value, and might decide the question 
of reasonable value by their own con- 
ception of its then value. 

“In the event of loss, the question 
would of necessity arise as to the act- 
al insurance value, and it can readily 
be seen just how far controversy and 
litigation would ensue, even among the 
most honest and best intentioned in- 
dividuals. In connection with this, it 
must also be borne in mind that in 

very day business, there are many in- 
stances of peopie, either under floater’s 
policies or other insurance, having the 
right to enforce a claim for loss on 
property in transit or on property 
located at a considerable distance from 
their place, and also on property in 
their possession which may remain un 
opened, and on property which goes 
into bond or in storage. There are, of 
course, many vther similar instances in 
ordinary business. There are also many 
instances in which large concerns have 
policies expiring from month to month, 
perhaps even weekly, and in such in- 
stances where replacing insurance 
would be necessary, it would be practi- 
cally impossible, particularly in respect 
such instances as are above in- 
dicated, to comply with the require- 
ments as to reasonable value. 

“It would almost of necessity open 
the door to a great diversity of opinion 
and leave the question of the relative 
rights of assured and insurer in a state 
of great uncertainty. It goes without 
saying that in contracts of insurance as 
in all other written agreements, sim- 
plicity and a proper understanding and 
adjustment by laymen of the rights 
of the parties is a very important—per- 
haps a controlling element, and on that 
basis that section would almost inevit- 
ably lead to great embarrassment. 

Hardship to Assured. 
“More important, however, as indi- 


by 


this 


1aSs¢ 





to 


cating the justification for opposition 
to the Walker Bill are sections 7 and 8. 
Section 7 in substances requires the 
assured to state where and for what 
reason insurance of the applicant’s 
property has been declined. A mere 
casual reading of that section shows 
the shortcomings of it. It is not limit- 
ed as to time. Any assured, from the 
smallest to the largest, ever having had 
insurance refused, will of necessity be 
compelled to disclose that in obedience 
to this section, and when we consider 
that it is a common occurrence for 
brokers acting in the interest of people 
taking out a large line of insurance to 
have to go from company to company 
in order to place it, and be met with 
the refusal in some instances to accept 
a continuation of that line of insur- 
ance for reasons satisfactory to the 
company, sometimes because they have 
all they want of that class of risk or 
because on that particular risk they 
have all the law will permit them to 
carry, viz., ten per cent. of their cap- 
ital and surplus, or for other substan- 
tial reasons they decline to take any of 
the line that would make it necessary 
for the assured for all the years that 
they had ecarvied insurance, to state 
this fully in their application for in- 
surance. 

“Common experience of every one is 
that where insurance has been refused 
either in whole or in part under such 
circumstances, the broker simply pro- 
ceeds to other companies in which he 
finally places the insurance, so that it 
would be impossible either for the 
broker or the assured to be possessed 
of the information to enable compliance 
with the requirements of that section. 
Under all of the decisions of the courts, 
the broker is the agent of the assured, 
and it would be necessary for the as- 
sured to completely disclose these facts 
and the omission of the agents in times 
gone by, to have supplied the assured 
with the information from which these 
facts could be disclosed would be no ex- 
cuse for or defense to a failure to com- 
ply with this mandatory provision. 

“Passing to the next-section, we find 
even greater underlying mischief and 
even greater danger of disturbance of 
legitimate bus'ness in the enforcement 
of its provisions. That section in sub- 
stance requires any person applying for 
insurance to state any and all fires that 
have ever occurred in the premises, so 
that if the then building were in exist- 
ence for twenty years and the person 
applying for the insurance had been a 
tenant thereof for only twenty days, it 

ould be necessary for the applicant to 
ascertain what had happened in the 
prior twenty years, and make those 
facts part of his application, even though 
had no oversonal knowledge and 
were depending entirely upon hearsay. 

“The relation to insurance of the fire 
insurance brokers, particularly those 
who are members of the association for 
whom I appeared before the commit 
tee, if that of intermediary between 
the assured and insurer. While in law 
they are the agents only of the 
sured, nevertheiess in good morals and 
in fair dealing they are the middle-men 
between the assured and the companies, 
and they feel that it is entirely up to 
them to see to it that a customer apply 
ing for insurance can in the event of 
a loss be reasonably certain of collect- 
ing any honest claim, and it is their 


he 


as- 


idea that neither by technicality nor 
otherwise should justice to both parties 
under the insurance contract be inter 
fered with or made impossible.” 
Coming to New York. 
Application for entry to New York 
will shortly be made by the Los 


Angeles Fire, of Los Angeles, Cal., J 
Harvey Patterson, the Company’s vice- 
president and manager, will complete 
details in connection with the matter 
in person. 
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FIRE, TORNADO & 


Capital Stock - 

Liabilities - 

Net Surplus - 
Total Assets 


P. L. 
Cc. E. 


HOADLEY, 
SHELDON, 


Pres 
Vice-President 


lent 





Special Reserve Fund 


ALTOMOBILE 


American of Newark 


Chartered in 


INSURANCE 


1846 
- #1,000,000.00 
- 5,431,072.05 
- 300,000.00 
- 3,135,102.52 
$9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, 


Assistant Secretary 























PERMITS MUTUAL COMPANIES. 


Amendments to New York Law Pro- 
vides Condition for Their Forma- 
tion and Operation. 


Amendments to the New York insur- 
ance law regarding the formation and 
operation of mutual fire insurance com- 


panies are contained in a bill now be- 
fore the legislature. It exempts from 
the provisions of Section 111, which 
prescribes the conditions under which 
mutual insurance associations shall be 
permitted to transact business, such as- 
sociations the members of which are 
each engaged in the manufacture or 
sale of articles of food or merchandise, 


and whose places of business and prop- 
erties are severally located wholly 
within the limits of a county, and who 
mutually agree to pay a proportionate 


rate each to reimburse a fellow mem- 
ber only for loss or damage by fire to 
stock, fixtures, machinery or utensils 
used in the operation of the business. 


They are to be 
supervision by the 
surance. 


subject 


however, to 

superintendent of in- 
KANSAS BLAMES COMPANIES. 

Insurance Commissioner Lewis Says 
They Tolerate Over-—Insurance 


Which Encourages Incendiarism. 


In a letter to the fire 


insurance com- 
panies, Insurance Commissioner I. S. 
Lewis of Kansas, says that they have 
encouraged incendiarism by getting all 
the business they could without regard 
to the value of the property. He noti 
fied the companies and their agents 
that the Insurance Department would 
cancel the licenses of every agent 
soliciting over-insurance. In his letter 
the Insurance Commissioner sa 
“The crime of incendiarism not only 
is made possible, but is a direct resul 
of over-insurance. If fire insurance com 
panies can and will prevent over 
insurance fire losses in this country) 
can be reduced one-half. There 
ponsibility for the r waste on 
this account must be laid at the door 
of the companies themselves While 


the evil cannot be entirely eradicated, 





it can undoubtedly be very materiall) 
reduced by the companies T 
prompt and vigorous action in 
out the careless, indifferent 


efficient agent 


Rebating in West Virginia. 





Agents in West Virginia should bear 
in mind that the ne laws of the 
State prohibiting rebating in any form, 
become operative on May Very sensi- 
bly Insurance Commissioner Darst 
holds, “that an insurance agent as such 
should be considered entirely separ 
ately from his status as an insurer. 
and consequently that a bona fice 
agent is entitled to the commission on 
policies written by hi on his own 
property, person or liability to the 
same effect as if he were dealing with 
a stranger.” 

Admitting that he had twice at- 


tempted to burn the boarding house at 


66 Mulberry street, Newark, N. J., 
Thomas Smith, a _ seventeen-year-old 
youth, has been held for the Grand 
Jury. 





JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1913 
Cash Capital... . $1,000,000.00 
eee 7,213,762.27 
Net Surplus .. 2,613,814.88 
Surplus for Policy 

Holders 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - . $1,000,000.00 
Cash Assets - - 4,985,658.00 
Cash Surplus to Policy 
Holders - - - 1,911,592.00 


The real strength of an insurance company is in 
the conservatism of Ite management, and the man- 
agement of THE HANOVER is an absolute as 
surance of the security of ite policy. 

R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISON ~ Asst. Sec'y 
JAMES W. HOWTE ~ - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - - - - $200,000.00 
-NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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CAMDEN FIRE PROGRESSIVE 


IDEAL HOME OFFICE. 
Perfect Conditions of Work for Em- 
ployes—Additional Room Needed 
for its Expansion. 








BUILDS AN 


and up-to-date features | 
in connection with the housing and 
management ot home offices is not con- 
fined to the New York companies with 
their great skyscrapers nor the com- 
panies of any other city, for many of 
those located in small centers are nota- | 
ble for the beauty of their home offices | 
and the perfection of the working con- |} 
ditions there. The Camden Fire. In-} 
surance Association of Camden, N. J., 
for instance, has just completed an ad-| 
dition to its home office building and| 
remodeled. the old structure so that | 
to-day it can show offices that for facil- | 


Progressive 


ities and ideal working conditions are 
not to be excelled in New York or 
equalled, for that matter, in some re- | 
spects, particularly in regard to the| 
lighting arrangements, which are per-| 
lect. | 

A long, two story brick and stone | 


structure has been erected adjoining | 
the old home office at the corner of 
Federal and Fifth streets, with an open 
court between. The entire side of the 
new building practically, is of apt, 
sisting wire glass. The open court run) 
ning between the buildings and also} 
around the back of the old building, is | 
give | 


bedded with white pebbles, that 
added brightness to the building and 
a clean, Wholesome appearance to sur- 


short intervals are ped- 
estals of stone on which palms will be 
placed and pboxwood hedges give a 
turther touch of green and a park-like 


roudings. At 


cffect to the zrounds. 
A Beautiful “Work Shop.” 

Inside the uew building, the big, 
long “workshop” on the main floor 
presents a most striking appearance 
The great expanse of wire glass makes 
the room as bright as the open. Down 
the side are rows of desks reaching to 
the end and making working condi- 
tions, apparently, a delight. Over each 
desk hangs a huge brass dome with a 
concealed light, should occasion require 
it artificial light may be obtained 
swallowing that from the noon-day sun. 
Going down ‘ito the basement, it is 
seen that this too is brighter than most 
offices in a congested city, an opening 
being carried all around the basement 
to admit the light and air. Here are 
a modern prirting plant for handling 
the Camden Fire’s own work, and at 


the opposite enJ of the basement, is th 
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HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 








Authorized Capital $500,000 


Brtroit National Hire 
Iusuraiue Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 











Assets 
Liabilities 
Surplus 


ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 

STATEMENT JANUARY I, 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, 


Agents Wanted in Principal Cities and Towns 


1913 

$882,862.76 
362,931.19 
519,931.57 


United States Manager 








NATIONAL FIRE 


Net Surplus.. 
Total Assets....... 

JAMES NICHOLS, President 
Assistant 
F. D. LAYTON 8. T. Mi 








filing department, equipped with th 
most modern, fireproof metal filing 
cabinets, solid, trim, safe and the per- 
fection of neatness. 

The old home office building of the 
company has not been neglected. This 
has been remodelled, the main floor hav- 
ing been laid with parquet, all the old 
partitions torn out and the whole spaci- 
ous, imposing room devoted to the exec- 
utive staff. The mezzanine floor is 
taken up in part by a room for the 
directors. Handsomely equipped, over- 


looking the open grounds below, it is 
an ideal directors’ room, secluded 
bright, roomy and accessible. 


A large measure of credit for the ne 
conditions and the greater efficiency at 
the home office of the Camden Fire, 
is due to Vice-president J. Lynn Trus 
cott. There are always a countless 
pumber of details in connection with 
changes of this kind and in addition to 
the executive duties of the directing 
officers all these details have to be fol- 
lowed out closely 

The Camden Fire’s handsome new 
home office is in keeping with its devel- 
opment in the fire insurance business. 
At the close of business in December 


OF HARTFORD, CONN. 
STATEMENT, JANUARY Ist, 1913 
LIABILITIES 
Ce BIE nao ccccs csecneves 
Reserve for Re-Insurance....... 
Reserve for Outstanding Losses 
Special Reserve for Contingent Liabilities 


All Other Liabilities............ 


Saw ee) ShCROME OURS $2,000,000.00 


H. A. SMITH, Vice-President 
Secretaries 
(WELL C.S. LANGDON 
SURPLUS TO POLICYHOLDERS $5,897,204.74 


S.T. MA 


INSURANCE CO. 


7,862,926.70 
586,296.03 
300,000.00 
336,245.44 
nee 3,897,204.74 
-sseee+- $14,982.672.91 
G. H. TRYON, Secretary 








WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


usLLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of On! 


aC WILLIAM STREET ~; - 





New Yori 





1912, the company had assets amount- 
ing to approximately $3,000,000, which 
ic practically “vuble what it was a half 
lozen years ago. The company’s busi- 
ness has increased remarkably in that 
time, as indicated by its unearned pre 


mium reserve which has reached the 
um of $1,314,875. Notwithstanding 
this and other large reserves for the 


protection of pulicyholders, the Camden 


Fire maintains a surplus of nearly $1, 
500,000. The company’s unearned pre- 
mium reserve < half dozen years ago 


was but half what it is to-day, and its 
urplus was considerably less than half. 
The underwriting management as in- 
dicated in the ratio of losses to pre- 
miums, is distinctly creditable to the 
officers, for there has been a _ steady 
reduction for 1 number of years, being 
now about 52 per cent. The ratio of 


expenses to premiums is also most con- 
servative being about 39 per cent. 

The care with which the affairs of 
the Camden Fire are conducted is in- 
cicated in the action which the com- 
pany has just taken with regard to the 
situation in Missouri. The uncertainty 
there has been such that the company 
has notified all of its agents to cease 


writing business. The company will 
take no chances in a State where the 
conditions are so bad and legislation 


drastic, which indicates that the inter- 
ests of safety rather than mere volume 
are the chief considerations with the 
underwriting snanagement. Vice-pres- 
ident Truscott has conducted the affairs 
of the company with a conservative, 
yet progressive policy that has made 
the Camden Fire a credit to its agents 
and commended it to its policyholders. 


a anne —— — 


LOCAL AGENTS NERYOU 


Special Meeting of Philadelphia Asso- 
ciation to Consider Underwriters 
Agencies Favored. 
Philadelphia, April 9. (Special) .— 
Although nearly three months musi 
yet elapse before the rule of the Phila- 
delphia Association regarding the rep- 
resentation of underwriters agencies 
becomes effective, agents here are plain- 
ly worried over the situation and are 
anxiously speculating as to what will 
happen on July 1, the time limit allowed 
companies to adjust their local repre- 

sentation. 

The Philadelphia Association is a 
company body and a number of its 
members strongly favor the calling of 
a special meeting at which the execu- 
tive officers shall be present, when the 
whole underwriters’ agency problem 
could be reviewed. Under the regula- 
tions of the Association an agent has 
but one vote, no matter how many 
companies he represents. If the execu- 
tives could be induced to attend, and 
each is privileged to vote, the present 
attitude of the organization toward un- 
derwriters agencies, it is argued, might 
be reversed. If, on the other hand, the 
company officials approve the restric- 
tion program, local agents feel they 
would be far better equipped for the 
struggle which its enforcement is sure 
to bring about. Though no formal 
action looking to the calling of a special! 
meeting has yet been taken, the sug- 
gestion is warmly favored in a number 
of offices, and a positive move is likely 
to be made at any time. 


MOVE TO TAX MUTUAL PREMIUMS. 
Rhode Island Would Place Their Assess" 
ments on the Same Basis As 
Stock Companies. 

A bill has been introduced in the 
Rhode Island legislature providing for 
a tax on premiums and assessments of 
mutual fire insurance companies. The 
act provides in part as follows: “Every 
mutual fire insurance company incor- 
porated and doing business in the State 
shall, in lieu of the tax of 1 per centum 
of the gross premiums and assessments 
imposed by scection 5 of chapter 39 of 
the general laws, as amended by sec- 
tion 33 of the tax act of 1912, pay to 
the general treasurer, on the first Mon- 
day in April in each year, a tax of 2 
per centum of the net premiums and 
assessments received by it during the 
year ending on the 31st day of Decem- 
ber next preceding, for insurance upon 
property situate within this State, and 
upon property situate in any other State 
on which premiums and assessments 
such insurance company has not paid 
and is not liable to pay a tax to such 
other State.” 








MAKES STRONG CONNECTION. 


American of Newark to Handle Busi- 
ness in Carolinas Through Pres. 
Bush of Dixie Fire. 


The American of Newark has made 
a strong connection by which all of its 
business in North and South Carolina 
will be conducted under the supervision 
of H. R. Bush, president of the Dixie 
Fire of Greensboro. The agents in 
those States will report through Mr. 
Bush’s office from and after May 1. Mr. 
Bush will operate both the American 
and Yorkshire in connection with the 
Dixie in these two States. The Vir- 
ginia field has been added to the terri- 
tory covered py Special Agent Riggs. 
with headquarters at Philadelphia. Mr. 
Riggs will supervise eastern Pennsyl- 
vania, Maryland, Delaware, the District 
of Columbia and Virginia. 


a 
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CHICAGO REPORT ON 


DRASTIC CHANGES RECOMMENDED 





Want Central Inspection Bureau Main- 
tained by Companies—Urged to 
Fight Suspicious Losses. 

Some of the most radical require- 
ments yet proposed since the arson ex- 
posures began are contained in the re- 
port of the special Grand Jury that has 
been investigating the subject in Chi- 

cago. 

The report recommends that the com- 
panies should establish a central inspec- 
tion bureau, to which all applications 
for policies would be referred, and that 
the city be divided into districts, in 
each of which an inspector would keep 
track of insured property, with a 
special reference to the removal of goods 
after insurance. 

Vifty-nine indictments, based on 31 
alleged incendiary fires and involving 
56 alleged merabers of the “trust,” were 
returned. The report declares that 50 


close 


per cent. of the fires in Chicago are in- 
cendiary in origin. This condition of 
affairs, the report asserts, is due tu 


laxity on the part of the insurance com- 


panies in examining the property in- 
sured and the relaxation of vigilance 
after a policy has been granted. 
\s a remedy the jury suggested: 
That-to minimize and lessen the 


ortunity for over-insurance, the grand 


jury recommends that a central bureau, 
somewhat in the nature of a clearing 
house, be established and maintained 
by the voluntary co-operation of the 
insurance companies to which all poli- 
cies written by the companies should 
be immediately reported. From this 
bureau a company could obtain accu- 
rate information as to the amount of 
insurance an applicant might already 
have taken out, and thus be in a posi- 
tion to decide intelligently whether it 
would be advisable to issue further in- 


uranece to the applicant. 

\ careful inspection should also be 
by the companies’ inspectors of 
properties sought to be insured in 


1 
made 


order to ascertain whether it is sufti- 
cient value to justify the amount of 
insurance applied for. To prevent the 
removal of goods after inspection and 
also to obtain information as to the 


>} 
cI 


be 


racter of the assured, 
divided 


the city could 
into districts of reasonable 





1 and an insurance inspector as- 

ned thereto. 

It is apparent, of course, that in 
order to make the plans suggested 
effective, co-operation on the part of all, 
or a majority of the insurance com- 
panies, would be necessary. It is also 
true that the cost of operating this 
plan, although primarily paid by the 
insurance companies, would be ulti- 
mately borne by the insured, yet, it is 
the opinion of the grand jury that this 
cost of operation would be far less than 
the increased cost of insurance.” 

It is further recommended by the 
srand jury that the insurance com- 


panies adopt a strong, vigorous policy 
of boldly fighting every loss that they 
e convinced is crooked. The present 
ak practice of compromising such 
losses should be immediately aban- 
doned. This policy should be firmly 
and persistently pursued, even though 
it may involve the expense of many 
lawsuits.” 

The grand jurors also stated in the 
report that arson as a criminal busi- 
ness has been thoroughly established 
in Cook county, 
of Chicago. 
insurance companies has been permitted 
for years, it has not developed into an 
organized, systematic business until the 
last ten years. 

“The grand jury further finds that 
this business of arson is regularly car- 
ried on by many of the public adjusters 


we 


who, after arranging for making the 
fires, also represent the assured in the 


settlement for adjustment of the claims 





particularly in the city | 
Although arson to defraud | 


THE EASTERN 


against the insurance company,” the 
report continues. 

“It is the practice among many of 
the insurance companies to accept what 
is commonly known as ‘rotten risks’ 
from insurance brokers in order that 
the companies may get the preferred 
business of such brokers. In other 
words, if a broker controls desirable 
business, many of the insurance com- 
panies allow him to turn in these risks, 
for fear that if this doubtful business 
is refused the broker may take his pre- 
ferred business to other companies. 

“The grand jury further finds that 
insurnce companies do not resist vigor- 
ously the claims for insurance arising 
out of crooked fires; and that many of 
the companies have pursued a weak 
policy of compromise engendered by an 
unnecessary fear of lawsuits, and an 
overanxiety to establish a reputation 
for prompt payment of losses.” 

N. J. Naghten, president of the Chi- 
cago Board of Fire Underwriters, said 
regarding the report: 

“The success of the changes recom- 


mended by the special Grand Jury de- 
pends largely upon aroused public 
sentiment. The fire insurance compa- 


nies are eager to reduce the crime of 
arson, but all the changes that have 
been suggested penalize 100 honest men 
to head off one crook. Inspection or 
property, advocated as the chief remedy 
by those not familiar with the business, 
would make insurance prohibitive in 
cost to small families. The average pre- 
mium for a small flat is $2 a year and 
would cost as much more to make an 
effective inspection. 

“Dishonest persons easily could ar- 
range to stand inspection, taking away 
the goods before the fire. Failure to 
fight crooked claims is a responsibility 
that rests chiefly on the courts. Until 
the present 2zitation companies were 
merely wasting their time and_money 


in trying to secure convictions for ar-| 


‘firebug’ 
have spent as 
have the men 


son. On some of these 
the insurance companies 
much as $25,000 only to 
get free. 
“Tt hurts the business of a company 
have a reputation of contesting 
especially when the guilty per- 
sons escape in court. If the public 
were familiar with al! the facts it 
would wonder that the companies have 
spent as much money as they have in 
epparently fruitless efforts to convict 
the incendiaries in the face of apathy 
the authorities and the public.” 


cases 


to 


losses, 


of 





Entered in British Columbia. 


United States 
Deutsch 


a. i. 
ager of 


man 
Insurance: 


Lenehan, 
the Nord 
Company, is back in New York after} 
an extended trip through the North- 
west. While away he arranged for the| 
entry of his Company into British 
Columbia. 





L. N. Denniston Addresses Society. 


L. N. Denniston, agency instructor of 
the Travelers and secretary of the In- 
surance Institute of Hartford, gave an 
interesting address before the Round 
Table Order of the Insurance Society 
on Tuesday afternoon in which he told 
of his work under the title of “Passing 
it Along.” 





TWO HUNDRED AND THIRD YEAR 


SUN 
INSURANCE OFFICE 
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San Francisco, Cal. 


Agents Wanted at Unrepresented Points 








| 





DAYTON FIRE LOSS SERIOUS] “™™ *t=e Pe tears company 
| of America” 
FIGURES CLOSE TO $1,000,000. 
Seventy-Five Per Cent. Upon Mercan- 
tiles and Balance on Residence 
Properties. 

Dayton, Ohio, April 9. (Special.)— 
Now that the ‘floods have subsided and 
passage about the city is practically 
unimpeded a close estimate of the 
serious damage wrought in this city 
by the elements recently is possible. 
aeadiedh, tat & a very beeen one ae) Oe ee Dee 
spite the courage and _ reconstructive | WM. B. CLARK, President 
skill of our people, many years must} Vice-Presidents, 
elapse before the enormous damage we HENRY E, REES A. N. WILLIAMS 
have suffered can be made good. Secretary, 

Local agents have been beseiged with E. J. SLOAN 
inquiries from their companies con- Assistant Secretarie 
cerning the fire loss, a task some find E. 8. ALLEN GUY E. BEARDSLEY 
it difficult to figure because of the RALPH B. IVES 
wreckage of their spective offices. W. F. WHITTELSEY., Jp., Marine Secretary 
Special agents aljjusters and general 
agents are arriving in town, impelled 
primarily to get first hand information 
as to the probable fire loss, and also 
to see the devastation caused by the 
“en - ASSURANCE CO 

Conservative figuring places’ the fire! 
loss of the city at a million dollars: 8 
three-fourths of which occurred in the INCORPORATED 1833 
mercantil ection, the- balance being ° e 
contributed by the burning of small Head Office : Toronto, Canada 





UNDERWRITER 
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mercantile and residence properties UNITED STATES BRANCH 
The insuran is pretty well scat- 1913 

tered, the local companies, as might be January 1, 1913 

expected, being interested to a consid- Assets tenes $1,746,624.71 
rable extent Surplus in U-S........ 701,543.82 
B & Ch : na ; 7 HON. GEO. A. COX, President 

rown & 1esebro have been given , R RROCK. Vice-Preside 
the Trooklyn N. Y agen of thé W. R. BROCK, Vice-President 
General Fire, of France. W. B. MEIKLE, Gen, Manager 











GRINNELL AUTOMATIC SPRINKLERS 
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THE YORKSHIR 


Insurance Company, Ltd. 
OF YORK, ENGLAND 


Established 1824 
The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
FRANK & DuBOIS, U.S. Managers ERNEST B. BOYD, Underwriting Manager 
0. E. LANE, Superintendent of Agencies, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8S. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, Me¢ wer, San Fra aco, Cal. 
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ANTECOMPACT MEASURE UP! 


IN PENNSYLVANIA LEGISLATURE. 
Prohibits Agreements as to Rates With 
Heavy Penalties—Makes 
Progress in Committee. 


An anti-compact bill has been intro- 


duced in the Pennsylvania Legislature 
and having passed second reading is 
expected to be reported favorably. The 
bill in full follows: 

“File of the House of Representa- 
tives—No.1060—Session of 1913. Intro- 
duced by Mr. McArdle, February 27, 
1913. Referred to Committee on In- 
surance, February 27, 1913. 

“An act+to prevent fire insurance 
compaies entering into or maintaining 
pools, trusts, conspiracies or agree- 
ments to control rates of insurance 
and prescribing penalty, ete. 

“Sec. 1. Be it enacted by the Senate 
and House of Representatives of the 
Commonwealth of Pennsylvania in Gen- 
eral Assembly met and it is hereby 
enacted by *he authority of the same, 
That any corporation or organization 
existing under the laws of this or any 
other State or country transacting or 
conducting a fire insurance business or 
any partnership or individual or other 
associations of persons whatsoever who 
shall maintain, create, entertain to be- 
come a member Of or party to any pool, 
trust, agreement, condition, confedera- 
tion or understanding with any other 
corporation, partnership, individual, or 
any other 
persons, to regulate or fix the price to 
be paid for insuring property against 
loss or damage by fire or lightning 
shall be deemed guilty of a conspiracy 
to defraud and be subject to the penal- 
ties as provided for in this act. Such 
company violating the provisions of 
this act either by itself, its agents, or 
by any board, committee or other body 
shall be deemed to have forfeited its 


person or association of 








right to do business in this State and 
become liable to all pe! es herein 
provided and for the forfeiture of its 
charter 

“Sec. 2. It shall be the duty of the 
Commissioner of Insurance to on or 


day of July of each year, 
address to each of the insurance cor- 
doing busi- 
inquiring 
com- 


about the firs 


porations or associations 
t letter 
corporation 


interested in any 


ness in this 


as to wheth 











trust, pool, conspiracy, agreement, com- 
bination of rates, condition, or has any 
understanding with any person, part- 
nership, association, society or’ any 
other cor ion. and to require an 
answel 1! oath on or before the 
fol ing day of September, 
signed b resident and secretary 
r the acting secretary of such corpor- 
ition or assoc on 

“Sec. 3. Any company, corporation 
r association doing a fire insurance 
business, or any officer, ag or repre: 
sentative thereof, guilty of a violation 
of this act shall be deemed guilty of 
a misdemeanor and upo! conviction 
shall be liable to a fine of ne less than 
$500 and not I $1,000 or im- 











risonment fe or both. for 
each and ever 

“Sec, 4 It duty of the 
Con issioner of |! urance to proce d 

ainst any corporation, company or 
assoc ior ection 1 of this 
ict to al r 

Sec. 5 n ll t flect 
immediately 

See Al iC or I o! cts 
consistent are hereby repealed 





TO AWAIT ACTION FROM MISSOURI. 





(Continued from page 1.) 
this article, it shall be prima facie evi- 
dence that sucn company is a member 
agreement, confedera 
tion or understanding te control, effect 
or fix the price of premium to be paid 
for ir property against loss or 
damage by fire, lightning or storm, if 
shown that 


of a pool, trust 


uring 


uch company or any! 


PS 


THE EASTERN UNDERWRITER 
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agent or representative thereof, in 
writing insurance has used any insur- 
ance rate, or made use of or consulted 
any rate book, paper or card contain- 
ing any insurance rate, prepared, pub- 
lished, kept or furnished by any person, 
association of persons or bureau em- 
ployed by, representing or acting on be- 
half of any other insurance company 
or association in and about the making 
and publishing of insurance rate for 
use in any portion of this State.” 

No company has yet instructed its 
Missouri agents to cease writing Mis- 
souri business, in spite of the recom- 
mendations made by the Missouri com- 
mittee at a meeting last Tuesday in 
Chicago. At the annual meeting of 
Tnion managers this week in Philadel- 
phia, the Missouri situation will un- 
doubtedly be discussed and action by 
the companies is expected to follow 
soon thereafter. All business is still 
being handled as before, the “buff card,” 
or Missouri Actuarial Bureau rates be- 
ing ostensibly followed, in spite of the 
warning which the Missouri Actuarial 
Bureau sent out last Thursday when it 
announced its suspension of business. 
Liberal cutting is being indulged in 
quietly by the agents. Harold M. Hess, 
the chairman, who came from Chicago 
to establish the bureau for the compa- 
nies, is still in St. Louis closing up 
the bureau. The shades of the suite 
formerly occupied by the bureau are 
iown and the cffices are deserted. 





The bill before the Iowa legislature 
requiring the filing of rate with the 
State Auditor, has been defeated. 

The General Fire Assurance Company 
of Paris. France, has appointed Brown 
& Chesebro agents at Brooklyn. 


LATITUDE ALLOWED AGENTS. 


Massachusetts Commissioner Queries 
Companies Regarding Arrangements 
Had with Local Representatives. 

To inform himself as to the arrange- 
ments had by the different fire in- 
surance companies with their re 
spective agency forces, Commissioner 
Hardison of Massachusetts, asks the 
following questions: 

“T beg to ask for information of you 
with reference to the following points: 

“Has your company an agency sys 
tem under which there is one sole 
agency, whether a person, firm or cor- 
poration, or substantially one _ sole 
agent, which agent accepts risks at his 
discretion, and igs compensated in whole 
or in part on a commission basis? 

“If the answer is yes, please furnish 
me with a copy of the contract, 

“If the answer is no, please explain 
the agency system employed, stating 
in particular, whether, 

“(1) The company has an arrange- 
ment whereby the underwriting for 
any particular territory is done through 
one sole general agent. 

“(2) How many such territorial di- 
visions the company has established. 

“(3) Whether such agent or agents 
accept risks at their discretion, and are 
paid on a commission basis. 

“(4) Whether all the business of 
the company is written by such terri- 
torial agents. 

“(5) Whether any agent, compen- 
sated by commissions or premiums, 
has authority to accept applications at 
his descretion. 

“(6) Give such other information 
as is necessary for an understanding 
of the agency system in use by your 
company.” 
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LAN FOR LOGAL INSPECTION 


|OKLAHOMA COMMISSION HEARING. 


Would Establish Rating Committee in 
| Each County—Notifies Companies 
to Appear May 6. 


The Oklahoma Corporation Commis- 
sion has formulated an order establish- 
|ing in the various towns of each county 
a rating and hazard committee, which 
| Shall determine the risks and classify 
them according to the danger of fire. 
For the purpose of a thorough discus- 
sion of the proposed order all fire in- 
surance companies are notified to be 
present before the Corporation Commis- 
sion May 6, when the charges which 
have been registered against the com- 
panies will be discussed and a plan 
formulated whereby an equitable basis 
can be established on which the corpor- 
ations can write insurance in Okla 
homa. 

According to the plan, a rating and 
hazard committee shall be maintained 
in each county composed of four mem- 
One member shall be selected by 
the Corporation Commission upon the 
recommendatien of the city council or 
board of trustces, one upon the recom- 
mendation of the Commercial Club, and 
the last member shall be the chief of 
the fire department, who shall have 
authority to climinate unnecessary haz- 
ards or cancel insurance. It shall be 
the duty of the committees to examin: 
the risks as often as necessary and re- 
port their findings to the bureau main- 
tained by the insurance companies. In 
case of a disagreement between the two 
bureaus the Corporation Commission 
shall act as a court to hear the case and 
to decide. 

The objects cf the plan are to secure 
proper information; to eliminate di 
crimination in rates placing the sam« 
relative hazard on the same basis, to 
reduce the rates as the earnings of the 
companies may suggest, the reduction 
of hazard and may suggest, the reduc 
tion of hazard and the requiring of at 
least one substantial fire wall in each 
block of closely connected frame _ busi 
ness buildings. The proposed order is 
made with the intention of reducing the 
danger of fire, thereby making a sub 
stantial reduction of the rates, and all 
of the compani‘s are notified to be pres- 
ent before the commission May 6 to give 
information or objection they may have 
to the plan. ; 


bers. 





CHARGED WITH FALSE PROOF. 


Mountaindale, N. Y., Man Arrested for 
Alleged Doubling of Value in 
Proof of Loss. 

James Harden, of Mountaindale, N 
Y., was arrested at 56 Liberty street 
Saturday on a bench warrant issued by 
Judge Malone of General Sessions, 
| ¥ hich charges him with filing false 

proofs of loss 

Harden was indicted after a fire in 
Mountaindale that did more than $50,- 
000 damage. He had a general store, 
a factory and several houses which 
were destroyed He presented claims 
for $24,800. Iwo of his claims were 
| held up, one of them being a policy for 
$11,000 on the contents of the factory. 
| This is alleged to be nearly twice the 
value of the gcods which were destroy- 
}ed in the fire. A complaint was made 
to Assistant District Attorney Royal 
|}H. Weller ana Harden and Joseph 
|Cotler, of Mountaindale, who was a 
partner of Harden, were indicated. 





F. G. Stone, treasurer of the New 
Jersey Live Stock Insurance Company, 
of Newark, is actively arranging to 
|complete the organization of the com 
pany, and says that result should be 
attained before June 1, 


eT 
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CASUALTY AND 


| 
| 


SURETY HAPPENINGS 





COMPENSATION BILLS GALORE 


1144 IN TWENTY-NINE STATES. 
Only Eight of Them Passed to Date— 
New York Heads List with 17 


Complete Measures. 





The present sessions of the State 
Legislatures were marked by a deluge 
of workmen’s compensation bills, The 
worst of this flood has passed and F. 
Robertson Jones, who is in charge of 
the Workmen’s Compensation Publicity 
Bureau, hag ‘had an opportunity to look 
back over the strenuous period and to 
summarize the net results to date. 
Bills providing for workmen’s compen- 
sation were introduced in 29 States. 
There were in all 114 bills, of which 94 
were separate and distinct measures, 
the difference between the two figures 
representing duplications where the 
same bill was introduced, both in the 






State Senate and the House. 

These 114 bills represented every 
pha of compensation, the tried and 
the untried. The general tendency of 
compensation as represented in the 
legislation, is notable for certain 
marked changes. The most carefully 


worked out bills contain some provision 
for a guarantee of the payments of the 
compensation. The insurance com- 
panies in some instances, are compelled 


to guarantee the payments to injured 
workmen and not merely to indemnify 
the employer for payments he may 
make. The solvency of the employer 
in such cases igs a prime consideration 
for the company must pay compensa- 
tion direct to the claimant in event of 
default of the employer. There are 
several other forms of securing the 


e guarantee of payment as, by bond 
State organized 


san 


or membership in a 






en yers’ insurance association. An- 
oth feature of compensation that is 
gaining headway, is the idea of per- 
mit ¢ only unlimited coverage and 
completely revolutionizing the accepted 
practice of issuing only limited liability 


This originated, curiously 
enough, not in legislation, but in a rul- 
ing of the Massachusetts .insurance 
commissioner. There seems to be a 
tendency toward the adoption of this 
rule in other States, and its extension 
may reasonably be expected to result 
in a quite general adoption of the un- 
limited requirement. 


policies. 


Although there was an appalling 
number of workmen's compensation 
bill introduced, the white light of 


education and elucidation seems to have 
been very effective, for to date, but six 


have passed, The States have passed 
bills as follows: Oregon, House bill 
No. 27; Ohio, Senate bill No. 48; 
Nevada, H. 121; West Virginia, H. 9; 
Maine, S. 575; and Texas, S. 11. The 


two last had not yet been signed at this 
writing. 

The above total of 114 compensation 
bills does not include the numerous 
amendments to existing laws, and, 4l- 
though the record shows that there was 


no compensation bill introduced in 11 
States. all but four of these already 
have compensation laws and most of 
them considered amendments during 
the present sessions. The 11 States 
are Arizonia, Illinois, Kansas, Massa- 


isetts, Michigan, New Jersey, North 
Dakota, Rhode Island, South Dakota, 
Wisconsin and Wyoming. The -Legis- 
tures of the following 8 States have 
not met yet: Alabama, Florida, Georgia, 
Kentucky, Louisiana, Maryland, Missis- 
sippi and Virginia. +. 

The following list shows the separat 
bills introduced in each. New York 
leads in number, 17 bills having been 
introduced, 11 being separate measures: 

Arkansas, 1; California, 5; Colorado, 
1; Connecticut, 4; Delaware, 1; Indiana, 
5 Maine, 3; Minnesota, 7; 


5; Towa, 5; 
Idaho, 5; Missouri, 2; Montana, 5; 





Nebraska, 6; New Hampshire, 2; New | 
Mexico, 2; ‘New York, 11; North Caro- | 
lina, 2; Ohio, 1; Oklahoma. 5; Oregon, | 
2; Nevada, 1; Pennsylvania, 1; South | 
Carolina, 1; Texas, 2; Utah, 4; Tennes- | 





} 
Required by Bill Now Before New York 
Legislature—Has 72 Hour 
Exemption. 


see, 1; Vermont, 4; Washingten, 1; | 
West Virginia, 4. ie | 
SIGNED BURGLARY APPLICATIONS. 








A bill has been introduced in the 
New York legislature by Assemblyman 
Walker which provides that burglary 
policies shall be issued only on signed 


application by the insured. The bill 
inserts in the insurance law two new | 
sections (149-f and 149-g) prohibiting 


the writing of a contract of burglary, | 
robbery or theft insurance on property 
within the State to be in force for more | 
than 72 hours from the time of its de- | 
livery until the applicant for the in-| 
surance or his agent or representative 
has delivered to the insurer a signed 
application in a form prescribed by the | 


bill. It provides that no policy shall | 
be issued until an officer, agent or| 
representative of the company, or a 


licensed insurance broker, has certified | 
to the company that he has examined | 
the application, has examined the} 
premises or caused them to be examined ! 
and recommends the issuance of the 
policy. Penalties are provided for 
violation of these provisions. 


CANNOT ESCAPE LIABILITY. 
Court Holds Druggist Responsible Even 
Though Goods Were Made 
by Another. 





In the eyes of the law a man is re- 
sponsible for the character of the goods 
he sells, even though they be manu- 
factured by another. Such in substance 
is the decision handed down by the 
Court of Appeals of New York a few 
days ago. The case involved was that 
of Mrs. Fanny E. Wilson of Brockport, 
against a Buffalo druggist. The plain- 
tiff’s contention was that the compound 
she purchased and which was warrant- 
ed to contain nothing harmful, caused 
the loss of her teeth. 

The defendant druggist held that as 
the compound was prepared by a 
reputable house he was absolved from 
blame. The court took the contrary 
view, deciding he should not warrant 
the character of the goods. 


STATE BECOMES COMPETITOR. 


North Dakota Plans to Write Fidelity 
Bonds Upon Municipal and County 
Officials. 


Fidelity bond writing surety com- 
panies are to have an active com- 
petitor for business the State of North 
Dakota, assuming that a law to that 
end recently enacted, is not decleared 
unconstitutional. By the terms of the 
act, which becomes operative January 
1, 1914, a branch of the State Govern- 
ment will be devoted to bonding the 
fidelity of officials of counties, cities, 
towns, townships and school districts 
“within” the Commonwealth 


as 





Asks $25,000 for Crushed Toes. 

Claude E. Holgate, of Newark, N. J.. 
holds that he is entitled to $25,000 as 
damages for having the toes on his 
right foot crushed, and has sued Ballan- 
tine & Company, brewers of the city, 
to recover that sum. Holgate avers a 
wheel of one of the brewing company’s 
wagons passed over his foot. 





The Minnesota Senat® has unani- 
mously passed the Industrial Commis- 
sion’s Workmen’s Compensation bill. 
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JOHN SCHARBAUER, President 


Capital 
$300,000 


General Offices: 





FORT WORTH, TEXAS 


Surplus 
$300,000 








clean record. 
New Jersey. 


Equitable Accident Company. 


Best monthly contract on the market. 
support by the Company that works with you. 
District Managers and local agents wanted in 


Wm. H. JONES, General Manager 
161 DEVONSHIRE ST., Boston, Mass. 


Most loyal Home Office 


Twenty-one years’ 








Capital & Surplus - 





Southwestern Casualty 


Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President M. T. COGLEY 
Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


$290,000.00 














MAY BANKRUPT THE CITY 


SUITS FOR DAMAGES PILE UP. 











North Tonawanda, N. Y., Officials 
Alarmed at Number of Actions 
on File. 

Eight claim for damag against 
North Tonawanda, N. Y., are now on 
file in the city clerk’s office Four of 
these are to be tried at the April term 
of the Supreme Court. The eight claims 
would exact a total of $12,629 from 
the city. Most of the claims |} been 


sustained 
sidewalks 


ut of injuri 
lefective 


filed as the res 
by falling on 


Through these injuries the author- 
ities have come to a realization that 
something must be done to prevent so 
many accidents from similar causes in 
the future. They state action is neces- 
sary to save the city from being bank- 
rupt by so many damage claims 

Two of the biggest clai have been 
filed for injuries sustained by falling 
on sidewalks in the Ironton district 
Julianna Markovich of No. 13 Second 
avenue has filed a claim r $5,000 as 
a result of a fall through tl sidewalk 
on the same street Sophia Maziaz of 
No. 34 Eighth avenue asks the city to 
pay her $2,000 for injuries which she 
sustained by falling on a_ defective 
sidewalk on Seventh avenue 

It was to save communities from 
such conditions at threaten North Ton 
awanda that municipal liability insur 
ance was devised It should be vigor- 
ously pushed by enterprising agents 


Another Lecture by Gilbert. 


George A. Gilbert, manager in III}- 





nois for the Employers’ Liability Assn 
Corp., London, lectured the 
Fire Insurance Club, of Chi for 
the second time on Tuesday evening. 
His subject dealt with Public Elevator, 
General Teams Automobile Contin 
gent and other forms of liability in 


surance 
Appoints Local Accident Manager. 
The Casualty Co. of America has ap 
pointed manager of its local acct 
dent and health department, Frank X 
Ednie, who was formerly assistant 
manager 


as 





HICAGO 






ANVYdWO 
NOILVSNIdWO 





H.GB.Alexander 


PRESIDENT 





The Rmployers Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 
















INTERSTATE |@ 


GFE@ACCIDENT 
— nal 


of CHATTANOOGA, TENNESSEE 





Texas Compensation Law. 

The Texas legislature has passed a 
workmen's compensation law that is 
similar in its .equirements to the Mass- 





achusetts law. The rates must be filed 
with the insurance department for ap 
proval and they must not be higher 


than the rates of the Employers’ Indus- 
trial Accident Association. 
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SURETY “ASSOCIATION MBETS 


HOLDS GATHERING AT CHICAGO. 








Uniform Contracts and Specifications 
Would Reduce Contract losses— 
Meeting Largely Routine. 





The meeting of the Surety Associa- 
tion of America opened at the Hotel 
La Salle yesterday with A. J. Hopkins, 
president of the [llinois Surety Co., 
presiding. The sessions were devoted 
largely to reports of committees and 
routine matters. Nothing of special 
importance came up for action, and the 
subject of chief discussion related to 
contractors. bonds. It is felt that if 
uniform forms of contracts and speci- 
fications can be secured throughout 
the country contractors will under- 
stand better what is required of them 
and the result will be a reduction in 
losses under surety bonds through un- 
derestimating of contracts, the public 
benefiting in the long run. The ques- 
tion of local associations was also dis- 
cussed, and organization of such will 
be encouraged generally. Joel C. Rath- 
bone, vice-president of the National 
Surety, was selected as chairman of 
the next meeting, the date and place 
for which will be decided later. 

An informal dinner and _ entertain- 
ment were tendered the visitors in the 
evening at the La Salle by the Surety 
Underwriters’ Association of Chicago, 
President Harvey G. Badgerow presid- 
ing and welcoming the g 

Chicago local agents are protesting 
to their companies against the adjust- 
ment of the agency questions as pro- 
posed by the joint large cities com- 
mittee of the Western Union and the 
Western Insurance Bureau. 


uests, 





PUBLIC CONVEYANCE CASUALTIES 
Enormous Total of Gin 44,000 Killed in 
New York—Similar Statistics 
for Chicago. 


According tc the report of the Pub- 
lic Service Commission, 44,225 people 
were killed or injured on public con- 
veyances in New York city in 1912, only 
€,892 of whom were employes. 





Of this number 290 were killed; 85 
suffered fractured skulls; 24 amputated 
limbs; 359 broken limbs, and 1,474 
others received injuries of a _ serious 
character. 

Accidents in Chicago. 
reports of the city 
during the year 
which 1,080 


According to polic 
ot Chicago there were 
1912, 19,347 accidents, of 
resulted in death. 
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WHILDEN & HANCOCK 


MANAGERS 
95 William Street - - - NEW YORK 
Pacific Mutual Life Insurance Company 
For New Jersey 
Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business—All Branches 





WILLIAM G. WHILDEN, President 
AUSTIN F. HANCOCK 
Vice-President 


DANIEL T. WALDEN 
Vice-President 


GEORGE BERRY 
Vice-President 


M. A. DINNEEN, Treasurer 








WHAT YOU DESIRE IS COMING TO YOU 


No ‘‘ifs’’ ‘‘ands *“buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 

GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 





9? 











The Fidelity and Casualty Company of New York 


92 Liberty Street, New York, N. Y. 
Annual Statement, December 31, 1912 


ncn OD OO RE Pe a $11, 148,389.89 
Capital and Surplus........... 3,281,284.04 
Losses paid to December 31,1912 40,596,818.01 


This Company issues contracts as follows: 
Fidelity Bonds; Surety bonds; Burglary, Larceny, and Theft; 
Steam-Boiler; Fl)-Wheel; Employers’, Public, 
Druggists’, Elevator, and General Liabilty ; 


Plate Glass; 
Teams, Automobile, Physicians’, 
Accident; Health; Disability ; 
Workmen’s Compensation. . 











On account of st 
117 people were 
injured. On account of 
dents 167 were 
On account c* elevator accidents 16} 
were killed an¢ 44 injured. | 


reet railway accidents 
killed and 3,989 were} 
railway acci- 
killed and 587 injured. 


CAN’T GET COMMISSION. | 
Officers of Fire and Casualty Com. | 
panies Barred by Bill in 
Legislature. 

\ bill is before the Legislature at 
Albany forbidding officers of either fire | 
or casualty companies to receive a 
commission on any kind of insurance | 
from any company. It is not known | 
just who is backing the bill, which, ap- | 
parently, would prevent the payment of 
even contingent commissions. 


Congress on School Hygiene. | 





Elaborate plans are being made for 
the Fourth International Congress on | 
School Hygiene to be held at Buffalo, 
N. Y., August 25 to 30. Every phase 
of school hygiene will be presented by 
exhibits and discussed at the gathering 
which is expected to be of great benefit 
in improving the health and efficiency 
of school children. | 


Workmen’s Collective; 
YOUR 
CLIENTS 


corns “FE, & D.” GUARANTEE itis. 


Fidelity and Surety, Accident nd Hi Ith, 
WE WRITE Burglary, Plate Glass, Liability, —_ 


Total Assets Surplus to Policy-holders 
$2,000,000 $8,615,533.41 $4,837,505.91 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, QF MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, :. Rector Street 
Phone: John 2432 Phone: Rector 200 


Capital 














GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 





Premiums Written in 1912 - $3,477,000.00 





The Very Best Policies at Reasonable Prices, With Large Assets 
Behind Them 
ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator —-Teams—Burglary—Workmen’s 
$8 $3 Indemnity —Etc., Etc. 33 $3 


KELLY & NORIE-MILLER, U. S. Managers 











HAS HIGH MORTALITY RATE 


FATALITIES 





IN JERSEY MINES, 





Death Rate in the State Very Exces. 





sive, Due to Poor Inspection 
Service. 
Information made public by the 


Federal Bureau of Mines discloses that 
New Jersey, although relatively unim- 
portant as a mining State, has a higher 
mortality rate among metal mine work. 
ers than any other State in the Union. 

The total number of persons em- 
ployed in the mines of New Jersey in 
1911 was only 1,739, but of that number 
twenty-three were killed in the course 
of employment. making the mortality 
rate 13.23 per 1,000. i 

According to the bureau authorities 
these figures as to Jersey serve to show 
that States which attract little atten- 
tion as mining centers usually have high 
death rates, and this is attributed by 
Dr. J. A. Holmes, director of the bureau, 
to the fact that little attention is paid 
to mine inspection laws. . 

The figures published by the bureau 
are quite comprehensive. For the 
first time in the history of the country, 
the bureau has been able to make a 
comparison of the degree of danger 
in metal mines with that in coal mines. 
Contrary to the general belief, mining 
for gold, silver, copper, iron, zine and 
other metals is a more hazardous occu- 
pation than: digging coal out of the 
bowels of the earth. 

With great disasters frequently hap 
pening in the coal mines, killing scores 
of operatives at a time, the impression 
has prevailed, even among mining en- 
gineers, that no other branch of the 
industry contained so much danger or 
such a high rate of facilities. 

The report of the bureau, however, 
shows that in 1911 there were killed in 
the metal mines of the country an 
average of 4.19 men to every 1,090, 
while in the coal mines the death rate 
for the same year was 3.73 per 1,000. 


ARRANGING FOR OTHER LINES. 
European Accident Company Shortly 
to Write Surety and 
Fidelity Bonds. 





Arrangements are now in progress 
whereby the Eurpean Accident Com- 
pany of London, of which Fester and 
Folsom, of this city, are the United 
State managers, will increase its de- 
posit here to $600,000, thereby securing 
the privilege of issuing fidelity and 
surety bonds in addition to the lines 
it already writes. The Company trans- 
acts a reinsurance business solely, and 
has a number of valuable treaties ia 
force, 


SURETY SOLVENCY BILL NOW LAW. 
Companies Relieved of Onerous Burden 
and Red Tape in Showing Their 
Solvency. 





Governor Sulzer has signed Senator 
Ramsperger’s bill to amend the insur- 
ance law in relation to surety compa- 
nies, by authorizing the courts and the 
other officers having jurisdiction in 
the matter of acceptance of a surety 
bond or undertaking, to accept the cer- 
tificate of the superintendent of insur- 
ance as to the solvency of the surety. 

Dr. Arthur Miller, a New York city 
dentist, must defend an action brought 
against him by Miss Norine F. McKee, 
who alleged she was painfully hurt 
through his treatment of one of her 
teeth. She asks $50,000 damages. 








Members of the Allenhurst, N. J., fire 
department refused to aid in fighting 
the fire that destroyed the summer home 
of Charles A. McMann, at Loch Arbour 
some days ago, declaring they had been 
forbidden to run outside the town limits 





by a councilmanic order. 
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SPECIAL TALKS WITH LOCAL AGENTS 





J. N. Randal, agency 

Developing director of the United 

the New States Health & Acci- 

Agent. dent, says regarding 
a the development of the 
new yinted agent: 

“Ir is of the utmost importance that 
a salesman should be familiar with the 
line zoods which he proposes to sell, 
whether it be merchandise, securities 
or insurance, therefore, the first duty 
of an insurance agent should be to 
study thoroughly the policy of the com- 
pany and the rate book and classifica- 
tion iual, so that he can readily an- 
swer any inquiries made when inter- 
viewing a Lacing spect. 

“Experience has demonstrated that~ 
mor istomers are lost through the 
app: t ignorance of the salesman 
throuzh hesitancy in replying to ques- 
tion mecerning his goods, or through 
blundering replies, than for lack of in- 
terests in the proposition by the pros- 
pect istomer. The agent should be 


required to thus qualify himself before 


starting out to solicit business as his 
willingness and aptitude to learn the 
det of the business will usually de- 
ter! his future success or failure. 

’ ss upon him that you are will- 


‘Ip him with prospects at any 


tim ind that you appreciate his call- 
ing you for assistance, as it shows 
that is interested in his work. Show 
hit it he is representing the pioneer 


company in the business; that the com- 
pany has and is entitled to the con- 
fide: = the insuring public through 
ma ong years of honest dealing with 
its vholders, and that it returns 
to s policyholders more benefits in 
proportion to its premium receipts than 
any ther company. 

S him that the advertising mat- 
t ecmpany clearly and ac- 
cur itlines the salient points of 
tl and that the company never 
re iberal and prompt settlement 
( zitimate claim, so that he may 
| inced of the honesty of the com 
pal nd the stability of the proposi- 
ti hich he is presenting to the pub- 
ic i thus avoid discouragement if 


] 
l ts with a disgruntled policyhold- 
¢ her company. 


ery complete and elucidating 

age school of instruction of the 
‘O Ss.’ should form part of the 
« study of the new agent. He 
=pecialize on one form of policy 

unt has established self-confidence 


and is thoroughly equipped in the work. 


Our most successful agents make a 
Sp ty of one kind of policy, though 
ent y tamiliar with all of them. Con- 
centration is the keynote of success 
The Perfect Disability Policy is a win- 


her at its cost. It so far excels policies 
issued by most other substantial com. 
panies at the same cost that competi- 
tic =: thwarted and I regard it as the 


industrial policy for the new agent 


te neentrate his energies upon at 
th ginning. Later the policy which 
he sells should be determined by the 
class of trade which he solicits. 

I possesses the essential quali- 


ties of honesty, industry and sobriety, 
a sho time devoted by the district 
nager to his instruction will be 
repaid with future results. He 


i first be enthused with the possi- 
ilities of the business and convinced 
of its benefits to the public. He should 
then go with ‘iis instructor to call on 
‘prospects.’ While canvassing with a 
hew agent, I always give the prospect 
the broadest latitude in his argument or 
discussion, so that the agent may get 
the benefit of practical questions and 
answers. The instructor should deal 
personally with prospects, at least un- 
til several applications are secured, 
and then, as the agent gains confidence, 
he should, in the presence of the in- 
Structor, solicit other prospects until a 





few have thus been secured. Then he 
should be prepared to ‘go it alone.’ 
The agent should make report to the 
district manager of his daily inter- 
views, especia!ly those in which he has 
failed to land his prospects and in 
which adverse argument may have been 
advanced, so that the manager may give 
him advice and encouragement. If he 
has return calls on which he is doubt- 
ful of success, the manager should ac- 
company him, and if they both fail in 
their endeavors, the new agent is not 


- discouraged with his own efforts. 


Summing up, the main things in 
the development of the newly appoint- 
ed agent is to thoroughly instruct him 
in his work, enthuse him as to its ad- 
vantages, and furnish him with pros- 
pects so as to encourge him, until con- 
fidence is established. Have him report 
the results of his efforts frequently, and 
if he has in him the making of an in- 
surance agent, he will soon realize that 


the pathway to success in his chosen 
vocation is through the wide open gate, 
labelled honest work. 

a . 


A company’s experience 


Selection on any line of business 
of Risks depends to a considera 
Important. ble extent on the selec- 
tion of risks by the 
agents and particularly is this so in 
personal accident business Cc. H 
Boyer of the National Life of Chicago, 
says: 
“The selection of risks is an all 


important one for the company and the 
future of any agency. No doubt a 
great many of our agencies have busi 
ness on their books which should not 
have been written and which shou!d 
not be renewed. Policyholders 
prone to suppress facts in 
secure insurance, which facts. if 
known, would case the company to 
decline the risk. In such inst 
agents should make it their business 
whenever they learn of a risk of this 
nature, to immediately advise the 
company in order that it may im 
mediately return the unearned premium 
and cancel the policy. Any deviation 
from this rule is bound to cause 
trouble and dissatisfaction, as ‘murder 
will out.’ 

“It is wrong to 
policyholder for 


order to 


ances 


take 
any 


money from a 
period of time. 


knowing that they are not apy insurable 
risk. It would be an easy matter to 
insure every person who has a chronte 


or recurring disease, on the payment of 
a small monthly premium, if he were 
given to understand that he would be 
paid benefits for such a disease. And 
if an insurance company got enough of 


such risks on its books, it would be 
obliged to discontinue doing business 
on account of the excessive loss ratio 


enough on bust- 
No company, 
exist to-day. 
on their 


The loss ratio is high 
properly selected. 
conditions as they 
afford to have risks 
books that are uninsurable; and ap 
agent who would knowinglly place or 
continue such a risk is subject to dis- 
charge, as work of this kind is in- 
tolerable and inexcusable. 
“There are a_ great 
also who are ‘professional 
ters,’ and who work every conceivable 
method to secure indemnity that is 
not due them in accordance with their 
policy contract. It is not unusual 
either for one 
brother’s health. 
“Our agents will do well 
notice of these people and protect the 


ness 
under 
can 


many 
claim get- 


company from dishonest and dishonor- | 
able acts of ‘professional claim getters.’ | 
There are people that are going from | 


place to place and company to com- 


pany, making claim-getting their princi- | 


pal business.” 





“The only capital required for the in- 
surance salesinan is brains and a pair 
of legs. With these as a starter, many 
a one has builded mansions on the sun- 
ny side of ‘Easy Street.’” 


are | 


people | 


} 


to be sick with his) 


to take | 


| 





As indicating an example of the un- | 
expected, W. S. Caulkins, Shawano, 
Wis., applied for an accident policy u 
the Travelers for $3,000, and the policy 
was handed to him as he was boarding 
a train for a trip which was expected to 
last several days. A couple of days 
later, on the return journey, he was 
riding in a smoking car when the train 
ran into a washout and the engine and 
several of the cars were derailed, the 
front end of the smoker jumping intoa 
ditch. Mr. Caulkins was thrown from 
his seat with great force and sustained 
a fractured skull and other injuries, dy- 
ing almost immediately. He was identi- 
fied by the Travelers policy which was 
in his pocket. 

A shortage of $20,000 it 
has been discovered in the accounts of 
the First National Bank of Canadian, 
Okla. Examiners from the State Bank- 
ing Department are in charge. 


is reported 





CHARLES W. FOULKE 


S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 








Claims Investigated and Adjusted for 
Insurance Companies and Corporations 




















INSURANCE COMPOR” 
of few York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 





GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


ist te References on Applicatjon -:-: otet- 


Suite 720-29 So. LaSalle St. ,Chicago, il 


TELEPHONES: 


Randolph 6816 and 6817 





Address: 





The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. 


National Casualty Company 


Detroit, Mich. 











CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Home Office, 


= 
8 
> 


DANIEL D. WHITNEY, Vice-Pres. 


PERSONAL ACCIDENT 
LTH 

OF THE MOST APPROVED FORMS 

EUGENE H. WINSLOW, 

8. WM. BURTON, Sec. 

RELIABLE AND ENERGETIC AGENTS WANTED 


THE 


* METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Sec 








HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 











Ss 


XN 
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Established 1869. 


ENGLAND 


THE SIGN OF GOOD CASUALTY INSURANCE 
F. J. WALTERS 


Resident Manager 


55 JOHN STREET 


New York 


Elmer A. Lord & Co. 


145 Milk St., Boston 


Resident Managers 


New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 
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Prudeutial Sasualty Gu. 


HOME OFFICE 
INDIANAPOLIS 





Strictly a Casualty Company | 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 
EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN’S COLLECTIVE - - - - WORKMEN’S COMPENSATION 


GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 


AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 


=| 





















Liability Accident 





Fidelity and Disability 


Surety Bonds Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 




















ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 


‘““One to-day is worth two to-morrows ” 


















FIRST NATIONAL 


FIRE INSURANCE COPPANY 


OF THE UNITED STATES 
Washington, D. C. 








Full-Paid Capital vecember 31, 1912, $320,675.00 


Surplus to Policyholders December 31, 1912, $952,466.87 | 








The First Nationat Fire Insurance CoMPANY OF THE UNITED 
States will have a capital of $1,000,000 and a surplus of $1,000,000. 
This is now being subscribed and paid in by property owners in 
the various States in which the Company is to operate. On 
December 31, 1912 the total subscribed capital and surplus of the 
First NaTIonaL was $1,760,000. 


Applications from local agents anxious to represent astrong, 
progressive two million dollar Company are being received daily. 
Address 


Agency Department 


’ FIRST NATIONAL FIRE INSURANCE COMPANY 
Southern Building, Washington, D. C. 














VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—— fF oa 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘** Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 5010 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 


























